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CG WITH WHICH IS COMBINED] AC K4*? WHITE ESTABLISHED 1590 


Published Weekly and Covering the Middle—West. 





THIRD YEAR, CINCINNATI AND CHICAGO, THURSDAY, DEC. 21, 1899. a ee 


10 Cents a Copy. 


The Leading Fire Insurance Company of America. INCORPORATED 1519. 


MATNA INSURANCE CO. CHARTER PERPETUAL. 


KS, Vice-P ident. 
oO rma, Geeta WM. B. CLARK, President. ADAMS, | assistant Secretaries 








HENRY E. REES, | 







Northwestern Branch,) WM. H. WYMAN, Gen’! Agt. 


Cash Capital, - - -  $ 4,000,000 00 7 
Omaha, Neb.) W.P.HARFORD, Ass’t Gen’! Agt. 


Cash Assets, - - - 12,627,621 45 4 

eet TTe Pacific Branch, ) BOARDMAN & SPENCER, 
Total Liabilities, ” 8,818,774 70 San Francisco, Cal. | General Agents. 
Net Surplus, - - - 4,808,846 75 \ b 
Losses Paid in 80 Years, - 88,197,749 32 a Cet Inland Marine ) CHICAGO, ILL., 145 La Salle St. 


Department. { New York, 52 William St. 


Western Branch: 


ea, KEELER Ra GALLAGHER, General Agents. 


PUTTING YOUR BUSINESS IN SOPME COMPANIES IS LIKE 


KEEPING YOUR MONEY IN A PASTEBOARD BOX INSTEAD OF A MODERN SAFE 
WHEN YOU HAVE BOTH IN YOUR OFFICE. 


You can not afford in the long run to give your customers anything but the best indemnity obtainable, and that 
is a CONTINENTAL policy. 


An old established American Company whose loyalty to its 
agents, fixed policy, financial strength, progressive manage- 
ment, and fair treatment of its policyholders, are guaranteed 
by its past record. 


CONTINENTAL FIRE INSURANCE CO., 


PRINCIPAL OFFICE: No. 46 CEDAR ST., N. Y. WESTERN DEPT.: RIALTO BLDG., CHICAGO, ILLS. 











Rites to Policy Holders, $3.1 93,757.88 D. W. C. SKILTON, Pres’t. J. H. MITCHELL, Vice-Pres’t. 


EDW. MILLIGAN, See’y. JOHN B. KNOX, Ass’t See’y. 
TOTAL LOSSES PAID, 


OVER FORTY MILLION DOLLARS. —T HH h— 


Western and Southern Department, 


S. W. COR. RACE AND GEORGE STS. 
Cincinnati, ©. 


© yore H. M1. MAGILL, 
CASH CAPITAL TWO MILLION DOLLARS. {hay uiveuy, }28°tenl Aut. f+ 
Outstanding Losses, $ 318,703.92 Reinsurance Reserve, $2,008,945.91 ; 


Assels, 2. 5,511,407.71 Net Surplus, . . —1,183,757.88 AGENCIES IN ALL CITIES AND TOWNS. 








if 
I 
| 
| 
\ 
\ 


aa aaa aa 
= 








~ Columbia ~ 
INSURANCE COMPANY 


OF DAYTON, 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, O. I. GUNCKEL, 


1899 
1829 CINCINNATI 
70 


Secretary. 


“OLDEST IN THE WEST.” 


INSURANCE COMPANY. 


R. T. Bonsall, Pres. L.L. Townley, Sec’y. P. W. Cadman, Gen. Agt. | 


FIRE UNDERWRITERS AGENCY 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


S. W POHLMAN, E. W. BURNET, 
PRESIDENT. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


An QOuio Company. CHARTERED 1836. 


—_— THE 


WASHINGTON 


FIRE 
INSURANCE COMPANY of Cincinnati, 0. 
PAID-UP CAPITAL, - - - $150,000.00 
AND Has Mer Every optication ron OS WEARS. 
ACENTS WANTED IN OHIO. 


NAT'L HENCHMAN DAVIS, President. E. F. WEISS, Vice President and Secretary. 








THE WESTERN UNDERWRITER. — 


| W. P. CALLAHAN, 


Fire and Marine Insurance Co. 


| CAPITAL $100,000. 


| ¥. A. ROTHIER, President 





Cooper 


Fire Insurance Company 


OF DAYTON, O. 





C. D. MEap, 


Vice-President. 


CuHaAs. W. SCHENK, 
President. Secretary. 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
Fire Insurance Company. 
ORGANIZED 1881. 


ASSETS $290,182. CAPITAL $150,000. ASSETS $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 

Assets $572,092.80. Surplus $396,592 19. 


ORGANIZED 1864. 





Capital $250,000. 


ADAM BENUS, Secretary. Cincinnati, Ohio. 





18soo. 


tie INSURANCE 


NATIONAL wsusasce 





SECRETARY. 


OF CINCINNATI, OHIO. 


General Insurance — State of Ohio Only. 


G. W. POHLMAN, 


PRESIDENT 


E. W. BURNET, 


SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


A CINCINNATI COMPANY. 


Merchants and silanufacturers 


INSURANCE COMPANY, 





Cincinnati. 
CHARTERED 1838. PERPETUAL. 
Capital - - 8150,000. Assets - - $276,254. 
Surplus - - $214,817. 


WILLIAM H. CALVERT, President. 


131 East Third Street. 


WINFIELD S. HUKILL, JR. Sec’y. 


“See. FF 787. 





Ohio Farmers insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January 1st 1899 of $1,079,742.33, reserved 
as follows for the protection of policy-holders : 


Reserve for re-insurance, . .....: + 6 eee eee $880,810.06 
Reserve for Losses and all other Liabilities, . ....... 77,465.73 
POL ee Sg oe ae od te Se oan rae 121,466.54 

Wie A 8 SS Oe $1,079,742.33 


*" JAS. C. JOHNSON, PresIDENT 
O. 8. WELLS, Secretary 


ORCANIZED IN 1848. 


i lt te ee, te te ee le ee in ae | lt 
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J. W. CHAMPLIN, eresioenr. W. FRED MCBAIN, sec’y ano manacen. a 


MICHICAN’S a. 
LEADINC COMPANY. 


CRAND 
RAPIDS 
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FAIR TREATMENT xd. 


is always accorded both..... 








FIRE INSURANCE| 
COMPANY, 


GRAND RAPIDS, MICH. 

















ADVANCED AGENTS anp POLICY-HOLDERS 

IDEAS wtutst by the management of the 
have a place in policy con- “le UNION MUTUAL mm 
tracts, which are con- Tt 

stantly kept in line with yi Life Insurance Company 
insurauce progress. oll , 





PORTLAND, MAINE. 


FRED. E. RICHARDS, PRESIDENT. 
ARTHUR L. BATES, VICE-PRESIDENT. 


Supt., 84 Adams Street, Chicago, I11. 


GOOD TERRITORY 
AWAITS GOOD AGENTS. 


(THORNTON CHASE, 


te te be en bn bn eh he he he Me Mn he hn nh 
rwrvvrvVvTVyVvVVVVVWTYVVVVY 


Ae by he be bn bo bi hh he hi he hh hn hh nnd 
~wrwrweeftftteeeeeeeeerereeY 


Address i: DSON D. SCOFIELD. Suf/., 1110 American Tract Society Bldg., 
onda. 150 Nassau Street, New York City. 
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1860. —THE——_ 1899. 


UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK. 
All Policies now issued by this Company OFFICERS: 
contain the following clause: GEORGE H. BURFORD 
“After one year from the date of issue, Gro. G. WILLIAMS. - -— 
this policy shall not be disputed, provided | ¢ P. FRALEIGH. - - 
the premiums are duly paid.” RIcH’D E. COCHRAN 
During 1808 the Company made material nad il 


- PRESIDENT. 
Vice-President. 
2d Vice-President. 
- 3d Vice-President. | 


A. WHEELWRIGHT, - - - - Secretary. 
increase in income, assets, and surplus ; J. l. Kenway, - - Assistant Secretary. 
and can thus claim a substantial gain in WM. T. STANDEN,. - - - Actuary. 
the most important elements of safety ARTHUR C. PERRY. - a Cashier. 


and progress. 

All death claims paid WiTHouT Dis- 
COUNT as soon as satisfactory proofs have 
been received. 

Active and successful Agents, wishing to 
represent ry coupon, may communicate E. H. PERKINS, JR. - 
with R'CHARD E. COCHRAN, 3d Vice-Pres., | Traders’ Nat. Bank. 
at the Home Office, 261 Broadway,.New York. | JAMES R. PLUM, - - - - - 


JoHN P. MUNN, - - - Medical Director. 


FINANCE COMMITTEE: 
Geo. G. WILLIAMS, Pres. Chem. Nat. Bk. 
JouN J. TUCKER, - - - - - - Builder. 
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Insurance Company 


THE NEW POLICY GUARANTEES EW YOR 


EXTENDED IN Henry B. AES Pres.; L. Halsey, 
Paip-UP Gannon aes” Vice-Pres.; H. ¥. Wemple, 2d V.P ; W.C. 
LOANS AT 5 PER CENT. Frazee, Sec ; J. H. Giffin, Jr., Ass’t Sec.; 


: M. W. T , Actuary; Dr. W. B. Lane, 
Agents Wanted in Unoccupied Territory. Supt. dpenelee. y 


R. P. WOODS, Mgr. for Ohio and wee 4 = W 4th St., Cincinnati, 0. 
. MORRELL, Mgr. for Northern Illinois, Chicago. 








THE 


MUTUAL LIFE 


GEO. W. MORRIS, President. W. W. HITE, Vice-President. 
WM. W. MORRIS, Se¢retary. DAVID MERIWETHER, Treas. 


Home Office, - - Louisville, Ky. 
Assets December 31st 1898 $2,839,920 30 
Surplus, 4 per cent........ 167,392 64 
Surplus, 4% percent................ 335,800 00 
Total Death Claims and Endowments Paid ere ee 3,038,399 64 
$200,000 in Bonds deposited with the State Treasurer for the 


Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proot of death. 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building . CINCINNATI, OHIO. 
Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland, 


INSURANCE CO. 
OF KENTUCKY. 
Incorporated 1866. 


Pres. Importers’ and | 


- Leather. | 


THE WESTERN UNDERWRITER. 3 


NO OVERHEAD WRITINC. 


LANCASHIRE “company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 


TOTAL UNITED STATES ASSETS $2,345.389 
NET SURPLUS 583.331 


Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 


WESTERN DEPARTMENT, 
218 LA SALLE Sr., CHICAGO 


CHAS. B. CILBERT, Manager. JAMES C. CORBET, Ass"t Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., - Columbus, O. 
H. M. WARDLE, Special Agent Michigan, - - Detroit. 


CERMANIA Comeau 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899 


THE 


Cash Capital $1,000,000 00 
Reserve for Unearned Premiums 1,506,907.40 


Reserve for Losses under Adjustment 77, W111 
Reserve for all other claims $5,823.11 
Net Surplus 2,093,714.39 

Total Assets $4,713,995.01 


President. 
CHARLES RUYKHAVER, Secretary. 
Gustav Keune, Ass’t Secretary. 
WESTERN DEPARTMENT, 
E. G. HALLE, Manager, Royal Insurance Bidg., Chicago, Ill. 
H. W. CLAYTON, State Agent, Troy. O. 


THE AMERICAN FIR 


HUGO SCHUMANN, 
FR. VON BEENUTH, } 


’ ‘ > Vice-Presidents. 
Geo. B. Epwarps, ) 


INSURANCE 
COMPANY, 


Philadelphia, Pa. 


Americanus Sum. 





CASH CAPITAL, - oh -_* 


8 500.000.00 
Reserve for Reimeaurance and all other claims, - - 1,705.994.25 
Surplus over all Liabilities, . - - 504,733.42 


TOTAL ASSETS, JAN. ** 1800, $2,710,727.67. 


THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec’y and Treas. 
WM. B. KELLY, Genl. Manager. WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio 


INCORPORATED 1866 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, January 1, 1899 $3,424,350 23 
Cash Capital 200,000 00 
Reserve for Reinsurance 1,716,176 58 
Reserve for Losses ‘ 88,4568 69 
Reserve for all other Claims 39,879 62 
NET SURPLUS........ 1.379.725 34 
Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State nome. THOS. H. SMITH, meee, 0. 


THE OHIO GENERAL AGENCY 


COMPOSED OF 


UNITED STATES FIRE INSURANCE (0. - - 
ALLEMANNIA FIRE INSURANCE CO. 
AMERICAN FIRE INSURANCE CO. 





of New York, N. Y. 
- - - - Of Pittsburgh, Pa 
of Newark, N. J. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. 


CINCINNATI, OHIO. 














THE WESTERN UNDERWRITER. 





— THE 











ASSETS (Market Values), 


SURPLUS, . . $5,394,189.71 





AMZI DODD, 


Agents.... For particulars, address the 


Agents, whose name, address, and terri- 


: } EDMUNDS & JOHNSTON, 
tory are given herewith. ... 


State Agents for Michigan. 








. Office, Campau Bldg., 
DETROIT. 


JOHN HANCOCK 


MUTUAL LIFE INSURANCE CO. 


OF BOSTON, ASS. 


STEPHEN H. RHODES, PRESIDENT. 
ROLAND O. LAMB, VICE-PRESIDENT AND SECRETARY. 


Its Policies are subjeet to provisions of the perfected Non-forfeiture 
law of Massachusetts, securing upon the face of each the endorsement 
of eash and paid-up value as part of the policy contract. 

Annual cash dividends, loan values, and a policy contract, plain, sim- 
ple. positive, and unexcelled in liberality. 

Several good General Agencies with liberal renewal contracts in splen- 
did territory are open to men of experience who want to settle permanently. 

For further particulars, address the Company at Boston, or 


J. C. GAMPBELL, State Agent for Ohio and West Virginia, 


Board ot Trade Building, COLUMBUS. OHIO. 





. Central Accident . 


....[nsurance Company, 
232 Fifth Avenue, PITTSBURG, PENN. 





Capital and Surplus over - - $200,000. 





SPECIALTIES: 
An Accumulative Combination Accident Policy --- The 
best policy written. 
New Plate Glass Policy---More definite and liberal than 
other policies. 





The above contracts are the best to buy and the best to sell. 





AGENTS WANTED. 


THE HOME LIFE = stonoeay 


A Safely Managed, Conservative Company ! 

A Dividend-Earning and Dividend-Paying Company ! 

Writes the Famous ‘‘ Dividend Endowment’’ Policy ! 

Its ‘‘ Fifty Per Cent. Guaranteed Dividend’’ Form is Unexcelled! 

‘* The HOME”’’ Treats Its ‘‘ Deferred Dividends’’ as a Liability! 
“THE HOME” IS IN ITS FORTIETH YEAR, 


Demonstrating its permanency; Has $527,066 of Deferred Dividend Accumulations, 
with which to uphold for the future its Dividend- Paying Reputation earned in the 
past ; Has 45 Millions in force and 10% Millions of Assets, indicating a steady growth. 

In 1898 “The HOME” made increases on every important item of its business, 
except expenses, which decreased. 


AN AGENTS’ COMPANY. A POLICY-HOLDERS’ COMPANY. 
GEORGE E. IDE, presivenr. 


A. R. BRUEHL & GO., Gen’) Managers Ohio and Indiana, Cincinnati, 0. 





& 
Jan. 1, 1899, $67,096,602.40 | is CONTINUED IN FORCE as long as 
“Be at | the value of the Policy will pay for; 
LIABILITIES, N. J. & N.Y . or, if preferred, a Cash or Paid-up 
Standard, . $61,702,412.69 | Policy Value is allowed. After the 


Policies Absolutely Non-Forfeit- LIF E INSURANCE removed. 
able After Second‘ Year. COMPA NY, The Company agrees in the Pol- 


Company direct, or either of the State sarees eee 


THE BERKSHIRE LIFE INS. CO. 





IN CASE OF LAPSE the Insurance 


second year, Policies are INCON- 
TESTABLE, and all restrictions as to 
residenc €; travel or occupation are 





icy to Loan up to the Cash Surren- 


WANTED — Reliable and energetic President. NE WA RK, N. yi der Value, when a satisfactory as- ) 


signment of the Policy is made as 
siadlctaatiaatan collateral security. LossEs paid 
immediately upon completion and 
approval of proofs. 


L. D. DREWRY, 
State Agent for Ohio 
Office, The Pike Bldg., a 

CINCINNATI. e 


State Mutual Lite 


ASSURANCE COMPANY, 








WORCESTER, - MASS. 
INCORPORATED 1844. 
Assets. January 1, 1899 : $14,713 893 
Liabilities, January 1, 1899 ..... 13.245.410 
Surplas, January 1, 1899, Mass. Standard $1,465,483 
A. G. BULLOCK, President. H. M. WITTER, Secretary. 


CHICAGO OFFICE: 85 DEARBORN ST. 
E. H. CARMACK, General Agent. 
GEO. L. WRENN & SON, General Agents. 
CLEVELAND, OHIO, OFFICE: 504-6 NEW ENGLAND BLDG., 
HUBERT H. WARD, General Agent. 


Cincinnati Office: Mitchell Bldg, - - W.B. JONES, General Agent. 





INCORPORATED 15851. 


PITTSFIELD, MASS. 








4 
| WM.R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 
All policies now issued hy the BERKSHIRE give to the insured all the advantages 
of the perfected Non-forfeiture Law of Massachusetts. 
Before insuring your life or taking an agency examine the new policy contract 
now being issued by the BERKSHIRE. 
JOHN THOMAS, Gen’! Agent Northern Ohio, JOHN A. RINGOLD, Gen‘! Agent Southern Ohio, 
122 Euclid Ave., Cleveland. 14 Carew Building, Cincinnati. 
WILLIAM D. WYMAN, General Agent for Illinois, = 
100 Washington St., Ghicago. 
READY FOR BUSINESS JANUARY 1, 1000 
s 


| Chartered and Organized under the Legal Reserve Law of Ohie. 


icies on the market to day 


The Northern Central Life Insurance Co 


TOLEDO, OHIO. 


Capital Stock $100,000, Deposited with the State. 
The Northern Central, being located in the center of the populous Middle West, 


in the most thriving city of the foremost State, will give it facilities for investment of 
its reserve, and a prest ge which with competent management, can not help but 
place itin the front rank. The W st’s finencial stability has bee: me assured. I: must 
and will forge to the front. The Northern Central, recog:izing this great field and its 


future, has adopted the most popular and up-to-date plans of investment and life pol- 


" Correspondence is invited with a view to arranging for State Agencies throughout 
the field. 


ADDRESS THE COMPANY. . 


E, P, BRECKINRIDGE, J. G. Rosison, 
President. Secretary. 
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Suecessor to 


THE OHIO UNDERWRITER. 


With which is combined 
BLACK AND WHITE—Established isg9o. 


PUBLISHED EVERY THURSDAY. 
$2.00 Per Year. 10 cents Per Copy. 


With Monthly ‘Life Underwriters’ Supplement,” com- 
bination rate, $3.00 per year. 








c. M. CARTWRIGHT, 


E. JAY WOHLGEMUTH, 
Managing Editor. 


Manager. 





THE WESTERN UNDERWRITER CO., 
PUBLISHERS, 
164 LaSalle Street, 
CHICAGO, ILL 


tna Building, 
CINCINNATI, OHIO. 
Printed at Cincinnati, 





ENTERED AT THE CINCINNATI POST OFFICE AS SECOND-CLASS MATTER. 





WE fear that a wrong impression may have 
gotten out in some quarters with regard to our 
Chicago office. The WESTERN UNDERWRITER 
is, and has been for some time, published 
“simultaneously from Cincinnati and Chicago.”’ 
It will continue to be so published in the future. 
The WESTERN UNDERWRITER, on changing to 
a weekly last June, decided to cover as such, 
the six middle western states, including West 
Virginia. With a view to handling the terri- 
tory to the greatest advantage we decided to 
maintain offices at both Cincinnati and Chicago. 
Owing to the improved mailing facilities at 
Chicago, by which every part of our field is 
reached ‘‘over night,’’ the paper will be mailed 
from our Chicago office. The Underwriters’ 
Hand-Book of Ohio will be handled exclusively 
at the Cincinnati office; all other matter handled 
exclusively at the Cincinnati office will con- 
tinue to receive prompt attention there. Each 
office will give its particular attention to the 
territory directly adjacent to it. Tius with a 
view-point both ‘‘at headquarters and ‘‘in the 
field’’ we feel we are in a peculiarily advant- 
ageous position to handle the territory to cover- 
ing which we will devote the paper and our 
best efforts. 

THE FORCE OF BUSINESS PLEDGES. 

Many men are inclined to think lightly of 
business obligations. Agreements are entered 
into for associated and uniform endeavor. 
Signatures are affixed, thus guaranteeing that 
the signers are willing to observe faithfully the 
pledges formulated and the rules and practices 
made a part thereof. 

Very often, the ink is scarcely dry on the 
parchment before scheming is begun to circum- 
vent the rules, and plans are inaugurated to 
violate them under cover. Men thus use these 
associations as a cloak under which they can 
more successfully advance their ends by taking 
unfair advantage of those who conscientiously 
adhere to every exaction of the organization. 

These men who thus violate the rules they 
have subscribed to, and also the confidence of 
their fellows, in most cases of personal relation- 
ship are the soul of honor, and scrupulously 
regard every promise. Many of them make 
professions of religion and try to follow in their 
private walks the precepts and teachings of 
Scripture. 

It is difficult to understand, therefore, how 
these very same men, in business life, can con- 
sistently break faith and count as naught the 
assurances they have given. Evidently they 
not consider business contracts as moral obli- 
gations. When men in any branch of under- 
writing, executives, field men or local agents, 


subscribe to certain rules, it is reasonable to 
suppose that every man pledges his honor as a 
gentleman. If this were the case, the multitu- 
dinous complications and troub'es would be 
largely eliminated. 

Society would be on a sinking foundation, if 
men could not be trusted. This element of faith 
enters so largely in the social fabric of today 
that it is high time that men were seeing to it 
that one who deliberately stultifies himself 
should be exposed and ostracized from the bus- 
iness. The higher the plane of business honor, 
the less friction there will be in the business. 
The pledge breaker—the man with an interro- 
gation point after his name—is a dangerous 
factor in any organization. He could not suc- 
ceed if he did not thus become a business 
hypocrite, and violate his covenants. 


CO-OPERATION AMONG FIELD MEN, 


The organization of the Min-Dako-Wis Tribe, 
embracing former and present field men of 
Minnesota, the Dakotas and Wisconsin, shows 
the loyal and generous sympathy that every 
field man who travels in that territory has for 
the otlfer. When a Northwestern special seeks 
any position or promotion he receives the un- 
selfish support and aid of all his fellows. Those 
who have been called to office positions carry 
with them the same spirit that has been breathed 
into them in the blizzard country. All j:al- 
ousies, attempts to belittle and hinder each 
other, are eliminated. There is whole-souled 
co-operation allalong the line. The ‘‘milk of 
human kindness’? flows freely. Men work 
heart and to heart, and this system of mutual 
help and encouragement has paid an hundred 
fold. In its leaflet the Tribe says: 

‘The Tribe owes its existence to that gener- 
ous sentiment so conspicuous among Northwest- 
ern field men of enthusiastically and unselfishly 
rejoicing at any visitation of good fortune to a 
comrade. During the past two years a number 
of opportunities presented themselves and were 
promptly embraced, to congratulate a fellow 
companion, on his promotion to a position of 
greater importance, and presumably to a salary 
of more bewildering proportions.’’ 


VALUE OF INSURANCE LITERATURE. 

Many agents in securing literature pertaining 
to their business, attempt to measure its value 
in dollars and cents. They think an insurance 
paper is worthless unless it imparts some charm 
whereby they can recoup the subscription price 
by a new premium of equal or greater amount. 
This, of course, is a very narrow view to take, 
but it is surprising to note how far reaching is 
its tendency. An agent who keeps abreast 
with the times in his vocation, who reads and 
thinks intelligently, who aims to possess more 
information than is sufficient to fill out a daily 
report or collect a premium, needs some insur- 
ance literature. He can talk more clearly and 
convincingly, to his patrons by being a well 
informed man in his line. He should know 
what other agents are doing at various points in 
his home state, and he should be interested in 
the general movements of companies, as they 
affect his interests. 

A student in the business, that is, a practical 
student, who can work as well as read, and do 
each successfully, watches the forces at work 
and their results; he notes the actions of the 
legislative organizations; he surveys the field 
whether quiet or turbulent; he knows some- 
thing of the leading men in the business; he 
informs himself as to what reforms local agents’ 
associations are advocating; he reads the opini- 
ons of the best minds on the vital issues. 

In this progressive age, with conditions con- 
stantly changing, the best agent is he who ad- 
vances with front ranks. It is not necessary to 
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read everything that is published, but only a 
small fraction of it. An agent needs one or two 
live, carefully and intelligently edited, thor- 
oughly independent insurance papers, which 
will give him the news of his State and the 
general events and their bearings pertaining to 
the field at large. 

The hackneyd excuse of not having time to 
read, is no excuse. The up-to-date agent al- 
ways finds time to keep in touch with the pro- 
cession. 


POSITION OF THE ‘SMALLER COMPANIES. 


Since the new graded commission-separation 
rule of the Union went into effect, there has 
been quite a little speculation as to the effect it 
would have on the smaller companies, especially 
the recognized and high-class state companies. 

Many were inclined to believe that reinsur- 
ances would be the order of the day. The sup- 
position was that owing to the high loss ratio 
and decrease in business, due to higher union 
commissions, small companies could not stand 
the strain. These companies, according to this 
view, were able to secure business by the pay- 
ment of a preferential commission, and now 
this avenue has been b'ocked to a certain ex- 
tent. 

After three months, the reinsurance rumors 
are few. The small companies are holding 
their ground, with no immediate prospect of 
their plants being disorganized. lL,ocal and 
state prestige has been put toa test, and has not 
been found wanting. The agents have not 
been slow to appreciate the real position of this 
class of institutions, and will not disinherit 
them. 

THE WESTERN UNDERWRITER has kept in 
close touch with the state companies of the 
Middle-West, and it is with a sense of pride that 
it records the fact that they are pursuing their 
wonted course with little disturbance. 

They have a chosen field, and have just as 
good a mission to fulfil as corporations with a 
striking array of figures. Local agents of the 
right calibre are a pretty fair set of men and 
women, They want to do the right thing. 
They are not intending to shelve the sterling 
state institutions. 


THERE seems to be some misunderstanding 
on the part of several of our readers as to the 
methods pursued by THE WESTERN UNDER- 
WRITER in transmitting news. For example, 
we are charged with being inconsistent in treat- 
ing the various phases of the union and non- 
union fire insurance contest. We are told that 
in dur Chicago department the Union is favored, 
and in the field departments the non union side 
is‘taken. This may be true, and in this very 
fact THE WESTERN UNDERWRITER shows its 
facilities for setting before local agents the situ- 
ation from every view point. At Chicago, where 
most departments are managed by union men, 
and which is the headquarters of the organiza- 
tion, the outlook is naturally through union 
glasses. It is there that the great movements 
are enacted and set in motion. 

In the field, where the machinery is working, 
there may be an entirely different phase becausé 
the view point is changed. THE WESTERN 
UNDERWRITER only aims to mirror the senti- 
ment from all these localities. On the editorial 
page deductions are drawn and observations 
made after comparing and studying the contest 
from all points. In this way local agents have 
presented all the issues, comment, and side- 
lights, together with results as seen from head- 
quarters and at the storm centers, 














Three Notable Decisions. 


It is no disparagement to his predecessors to 
say that no superintendent of insurance since 
the Ohio department was created has achieved 
such eminent success in the disposition of 
questions depending on the principles that un- 
derlie the insurance business as has W. S. 
Matthews, the present incumbent. 

The expression of this sentiment is prompted 
by the decisions of the Supreme Court handed 
down last week in the quo warranto cases 
against fire companies, of which mention was 
made in the last issue. 

The other cases of note in which Mr. Mat- 
thews’ judgment has been sustained by the 
Supreme Court are what is known as the Lloyds’ 
case and the life assessment cases. 

Shortly before the expiration of the term of 
office of Mr. Matthews’ predecessor, several 
companies were admitted to Ohio to do what is 
known as the Lloyds’ fire insurance business. 
It is unnecessary to enter into any discussion 
of the character of this business, which has 
been proven in most cases unsatisfactory. 

When the question of relicensing these 
Lloyds came up for determination before the 
department as now constituted, the conclusion 
was reached that such insurance was not author- 
ized by the laws of Ohio, and further permission 
to do business in Ohio was refused. The com- 
panies interested sought to have the Supreme 
Court order the superintendent to admit them, 
but the court sustained the superintendent’s 
judgment and dismissed the companies’ appli- 
cation for mandamus. To one familiar with 
the Lloyds’ plan of insurance and the opportu- 
nity it presents for fraud, it must be apparent 
that the course pursued by the department iu 
this matter was of the highest importa:ice to 
the insuring public, as well as to the regular 
fire companies. 

Previous to Mr. Matthews’ encumbency there 
had grown up in the State an abuse of the life 
insurance laws, by companies doing an assess- 
ment business. The situation had become such 
that assessment companies,- practically without 
assets, were writing policies, containing all the 
promises which could be made by legal reserve 
companies. If an assessment company had 
lurking away in some obscure corner of its pol- 
icy a clause which permitted the company to 
assess its members, or, in other words, what 
was called the flexible clause, it was admitted 
as an assessment company without being sub- 
jected to further test. It might collect a stipu- 
lated periodical premium, promise endowments, 
paid-up insurance, participation in the profits, 
etc., without regard to the tests which the law 
required of legal reserve companies to deter- 
mine ability to make good these promises. 

Mr. Matthews- early took the position that 
such practices by assessment companies were 
an abuse of the law, and that assessment con- 
cerns should be restricted to the collection of 
post mortem assessments to pay specific death 
losses; that they had no right or power to 
promise endowments, paid-up insurance, etc. 

The question was taken to the Supreme 
Court and a decision obtained completely vin- 
dicating his course and views of the law in this 
respect. By his course in this matter Mr. 
Matthews did a service of incomparable value 
in protecting the public from unsafe life insur- 
ance. 

These questions have all been questions of 
vital importance, involving fudamental prin- 
ciples of the insurance business, whether of fire 
or life, and show that the Ohio department of 
insurance as now organized is in most compe- 
tent hands. Attorney M. R. Patterson, of Co- 
Inmbus, acted as counsel for the department in 
these cases, 


6 THE WESTERN UNDERWRITER. 


Aetna’s Western Graduates.’ 


There is no western department of a fire in- 
surance company which has sent out so many 
men as that of the Aetna at Cincinnati, and 
among the number are many that have taken a 
leading place in the underwriting world. The 
company’s department has been a great training 
school, and the men who have gone from its 
midst have always reverted with a feeling of af- 
fection to their alma mater, as it were. 

The western department was established at 
Cincinnati by J. B. Bennett in 1853. 
succeeded by F. C. Bennett in 1870. 
Gallagher took charge in 1897. 

Some of the prominent men who have been in 
the office or field are : 

H. M. Magill, general agent of the Phoenix, 
of Hartford, was once a clerk in the Aetna of- 
fice. 

Alexander Stoddard, of the New York Under- 
writers’, was special agent in the South. 

I. S. Blackwelder, manager of the Niagara, 
was Illinois special agent. 

J. M. Decamp, resident secretary of the Liver- 
pool and London and Globe at Cincinnati, was 
correspondence clerk and special agent. 

Geo. W. Hayes, Sr., manager of the Western 
and British America at Milwaukee, was Illinois 
state agent. 

R. J. Smith, secretary of the “Traders, was 
Illinois special agent. 

Judge Cary, of the German American, was 
special agent in Tennesee 

R. H. Magill, formerly with the Phoenix, of 
Hartford, was a clerk. 

Thomas James, general agent of the Hanover 
at the home office, was examiner. 

Joseph Bates, formerly assistant to Alex. Stod- 
dard, of the New York Underwriters’, was spe- 
cial agent. 

Edward B. Smith, of St. Paul, founder of the 
famous Smith and Davis agency at Buffalo, and 
secretary of the Western Fire and later of- the 
City Fire, of that city, was a clerk. 

R. V. Vredenburg, formerly president of the 
Mississippi Valley Insurance Co., was a clerk. 

R. S. Critchell and John Critchell, of the large 
local agency of R. S. Critchell & Co., of Chicago, 
were clerks. Charles R. Critchell, the general 
and local agent at Denver, was a clerk. 

Cc. C. Hine, formerly of the /usurance Moni- 
tor, was special in the South. 

W. H. Wyman, general agent of the Aetna at 
Omaha, was special in Wisconsin and assistant 
general agent. 

W. P. Harford, assistant general agent at 
Omaha, was Ohio state agent. 

Griffith Griffiths, vice-president of the Citi- 
zens’ National Bank, of Cincinnati, was cashier. 

J. S. Gadsen, the Cook County manager of the 
Ae'na at Chicago, was Illinois state agent. 


He was 
Keeler and 


W. B. Cornell, formerly resident secretary of 


the North British, was special agent. 

D. A. Sanborn, the celebrated map man, was 
a clerk, 

Byron D. West, of the Michigan Inspection 
Bureau, was aclerk. 

Among the old men in the office who are still 
in the harness, are W. H. Martin, examiner, who 
went with the company in 1856. E. W. Brown- 
ell dates back to 1860, James O'Kane, the cash- 
ier, E. J. Parker, the accountant, H. L. King 
and William Thomas, to 1865. 


Regarding Insurance Lawyers. 


Dayton, O., December 12.—To THE EpITor: 
Referring to an article in your issue of October 
26, 1899, entitled ‘‘Should Have Insurance Law- 
yers,’’ I wish to say: No one knows how little 
the general lawyer knows about insurance laws 
until put to the test. The writer was once 
called into a consultation with four lawyers, two 


of whom had each served five years on the su- 
preme court bench of Ohio, a third had been a 
probate judge for seventeen years, and the 
fourth had served two terms in the legislature 
on the judiciary committee. They had organ- 
ized an accident and sick benefit insurance com- 
pany, and the consultation above referred to 
was in relation to their contracts and general 
literature. They had made no provision to pro- 
tect themselves against the moral hazard of a 
risk, and when this was pointed out to them 
they knew absolutely nothing about it, and it 
was necessary to enlighten them by an illustra- 
tration in fire insurance by pointing out the 
dangers of over-insurance. 

Their contracts were so loosely drawn in every 
respect that they burned $500 worth of printed 
matter and had new contracts drawn. These 
facts show that a lawyer may be a general prac- 
titioner, a judge in a court of last resort for 
years, and yet be totally ignorant of a particu- 
lar branch of the law that he has not studied 
specially. Insurance companies would protect 
their interests if they would combine and em- 
ploy lawyers who have made a specialty of in- 
surance laws. 

The general counsel of an insurance company 
can not be as familiar with the insurance laws 
of all the States as a lawyer of any State who 
makes a special study of the laws and practice 
of his particular State. The subject of your 
article above named is worthy of a fuller dis- 
cussion, and is of great importance to insurance 
companies in general. L. D. HELLER. 


Big Slump in Stocks. 


The fall in stock prices in Wall street this 
week, resulting in a break in some cases of more 
than twenty points, has caused great apprehen- 
sion among those insurance companies whose 
holdings are invested largely in stocks. As is 
known, the appreciation in this class of securi- 
ties last year made a fine showing in annual 
statements, as the assets were marked up accord- 
ing to the advance in market price. This 
helped largely in increasing the surplus which 
might have been materially reducel in some 
cases, especially with fire companies, owing to 
loss on underwriting. Perhaps inflation in the 
stock issues of new industrials floated this year 
had much to do with precipitating the panic. 
Some companies are known as Wall street con- 
cerns, and their officials keep in intimate touch 
with the market. The companies in such cases 
merely provide the means for stock invest- 
ments. There is a large hazard taken in these 
operations. A company may show a great 
gain, or a slump may reduce its surplus hun- 
dreds of dollars The financiering of insurance 
companies is fully as important, if not more so, 
than their underwriting. Several companies 
will lose in the present decline in railroad and 
industrial stocks. 


Must Have Revenue Stamps. 


Under a recent ruling of the Ir ternal Revenue 
Commissioner, the Ohio insurance department 
will again be compelled to place revenue stamps 
upon its certificates and cancel the same. A cir- 
cular will be forwarded within a few days to all 
insurance companies, associations and societies 
transacting business in the State, advising them 
of this fact. The documents that will require 
a stamp are as follows: Certified copy of agent’s 
license; agent’s certificate of compliance for 
publication; certificate of compliance for com- 
pany; any duplicate copy of above papers, oF 
any copy of a paper requiring superintendent's 
certificate. Licenses for company or licenses 
for agents do not require a stamp as they do not 
contain certificates. Every application must be 
accompanied by one ten-cent revenue stamp, 
and if any application requires a certificate of 

| compliance, two stamps must be sent. 


























SEEN FROM CHICAGO. 


PROGRESS OF GRADED COMMISSIONS. 
Reports are being quietly circulated of the 
position taken by Attorney General Crow of 
Missouri on the graded commission question. 
It is decidedly in favor of the Union. He holds 
there is nothing in the union rule or its volun- 
tary action on the part of union companies that 
can be held to be in violation of the laws of the 
State. Mr. Crow further states that he never 
has had any thought with the Union as an or- 
ganization in the use of the rule. Agents in 
Missouri have made a number of complaints to 
the attorney-general that company officials and 
special fieid representatives have taken steps to 
compel them, against their wishes, to resign the 
agencies of certain companies. It is this at- 
tempt to enforce separation that has brought 
about much of the trouble with which union 
managers are now contending. In a recent offi- 
cial communication to members, President 
Cram, of the Union, called attention to this 
phase of the situation, and earnestly requested 
companies to allow graded commissions to take 
their course, and agents to exercise the option 
intended under the rule. There is no doubt 
about the fact that a number of managers have 
been most ill-advised in the communications 
to agents, and it to these indiscreet ones that a 
great deal of the present trouble is charged, It 
is a certainty, however, that the trouble was all 
anticipated by those who framed the union 
rule. The complications with state officials were 
even expected. Therefore they were in a great 
measure prepared for some of the many difficul- 
ties that have surrounded graded commissions 
since the rule was first tossed upon the unsus- 
pecting non-union public. Graded commissions 
can not now go backward. The rule must move 
forward, and if graded commissions do not win 
the day, it is freely predicted that a commission 
war will be the final outcome, the like of which 
has never before been seen in this county. 





THE NON-UNION SIDE. 
An officer of a non-union company thus sizes 
up the separation question : 


“It was clearly the purpose of the Western 
Union to force the separation of the union and 
non-union companies by passing the new com- 
mission rule. Having been unable to accom- 
plish it by means of the commission pledge 
which they have used for years, they evidently 
decided to try the effect of offering agents an in- 
ducement to give up non-union companies. 
While it is claimed that it isa matter entirely 
voluntary with the agents whether they accept 
the new commission or not, it is true that the 
agents are being labored with by the represen- 
tatives of all union companies to accept the in- 
creased commission and resign the agency of 
non-union companies, so that it is clearly a 
campaign of separation. Realizing this and the 
fact that it is a combined movement on the part 
of some eighty companies, we must use every 
method at our command to prevent our agency 
plant from being disrupted. We are only one 
against eighty and are, therefore, justified in the 
course we have taken. Agents having accepted 
and continued our agency for years without 
question as to our membership in the Union, 
are not now justified in resigning us at the de- 
mand of the union companies because we are 
not a member of that body, and agents who re- 
sign us for this reason become parties with the 
union companies in their fight, and I can not 
see how they can expect to escape a fight when, 
at the demand of certain companies, they re- 
sign us and proceed to divide our business 
among union companies, thus destroying a plant 
which we have been years in building up, and 
forcing us to build a new business at the extra 
expense and heavy loss ratio which goes with 
such business, 


“It is not a question of some one agent re- 


signing for personal reasons, which may be justi- 
fiable, but it is an assault on our entire agency 
plant by a combination of a large number of 
leading companies, with a large force of special 
agents and employees, who can cover the ground 
in a way which it is, of course, impossible for 
us todo. Resignations can be made by mail, 
but new agetts can not be found in this way. 
It requires personal investigation to establish a 
satisfactory agency, and, realizing this, it would 
be impossible for us to meet the situation with- 
out greatly disturbing our agency plant, unless 
we take a position that is fair notice to compa- 
nies and agents generally that we will not sub- 
mit to this assault on our agency plant without 
striking back.”’ 
SITUATION IN MINNESOTA. 

The complications over graded commissions 
are rapidly being dissipated. Commissioner 
O'Shaughnessy of Minnesota issued his warn- 
ing letter to companies regarding graded com- 
missions, and those that have made no offers of 
graded commissions have so advised him, while 
those having tendered graded commissions to 
their agents are withdrawing them in nicely 
worded letters. The commissioner does not 
question the right of the companies to pay in 
any form, commissions to whom they please 
and in what measure, but he with the attorney 
took serious exception to the offer of commis- 
sions based upon any conditions that the agent 
should resign any other company or companies. 
Therefore the companies will go on paying 
graded commissions to clear agencies as before, 
but they will take great care and not predicate 
these commissions upon any act of the agent. 
If the agent of his own volition places his office 
in the condition under which a union manager 
would feel warranted in paying 15, 20 and 25, 
he may most certainly do so, if he is not vio- 
lating his obligation to the Union. Great stress 
is being laid upon the fact that the union rule 
merely permits companies to pay these graded 
commissions and leaves it open to them to take 
the choice under the rule. If not graded com- 
missions, it is 15 per cent flat. There is no 
half-way house. It has been freely predicted 
that the Minnesota officials would force union 
companies to pay graded commissions generally 
throughout the State, but the ruling has not had 
that effect and is not likely to. The union com- 
panies are certainly standing firm in the crisis 
Managers who should know the whole situation 
say with apparent frankness that the Union has 
certainly begun a new era, and that they see 
no earthly rrason for receding from the graded 
coimission proposition, which they further 
allege is working like a charm. 


HOME'S TWIN CIRCULARS. 

Vice President John H. Washburn of the 
Home of New York has issued a pair of circu- 
lar letters to hisagents in Minnesota withdraw- 
ing the circular letter of Oct. 31, and instruct- 
ing agents regarding further operations. The 
circular sent to agents already receiving graded 
commissions is as follows: 

“The Attorney General of Minnesota having 
issued an opinion confirming the insurance com- 
missioner’s decision that the proposed plan for 
payment of graded commissions is a violation of 
the ahti-trust law of your State, we now with- 
draw our circular of Uct. 31. This will simply 
leave your commission as has been arranged; 
existing arrangements not being affected in any 
way. We shall be obliged if you will advise 
this office or State Agent Lowrey of changes 
that from time occur in the list of companies 
represented in your office, in order that our rec- 
ords may be complete.’’ 

His circular to regular 15 per cent agents 
leaves those offices on a 15 per cent basis. 

++ ++ 


SOME COMPANIES MORE CONSERVATIVE. 
The action of the Milwaukee Mechanics and 
the Milwaukee Fire in drawing in their lines, 
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has brought out the fact that some of the small- 
er companies and a few of the larger ones, are 
pursuing a similar course in a less radical way. 
These underwriters believe this the safest plan 
under existing conditions. With rates in a bad 
way in so many places, and the general condi- 
tions not being propitious, they believe it only 
good business principles to close the open door, 
and not attempt to increase their business. In 
many cases; they deem it best to unload part 
of it and await a better day. It is a well-known 
fact, that many companies, eager for volume, 
have loaded themselves to the guards, with 
business written at unprofitable rates, much of 
it being of so hazardous a nature, that it would 
have been turned down in the good old days. 
With largely increased indemnity, taken at a 
low figure, these companies are ill prepared for 
an emergency. 


THE WORK OF PUBLIC ADJUSTERS. 

Chicago seems to be overrun with ‘‘ adjust- 
ers for the assured,’’ and most of them are 
mere birds of prey. This feature in the busi- 
ness has really reached alarming proportions 
and is doing more to place the companies in a 
false position before the public than any other 
factor. Many of them aim to reside near en- 
gine houses, and start to the scene at any hour. 
The assured is told that he will be bulldozed by 
the companies, and hence needs an expert to 
represent him. These vultures deal largely 
with an ignorant grade of people, and not only 
try to browbeat the companies, but even bleed 
their clients in every possible way. In many 
instances it seemes absolutely impossible to get 
at the assured, so strong a barrier has the pub- 
lic adjuster placed around him. A preposter- 
ous claim is made, and then follows an exasper- 
ating series of demands until often, out of sheer 
disgust, an ultra liberal settlement is allowed. 
In Chicago, so notorious have some public ad- 
justers become that in case companies do not 
accede to all the exactions made on the part of 
the assured, they are threatened by being told 
that one of these men will be chosen to deal 
with them. Very few adjusters for the assured 
try to deal honorably withthe companies. One 
of them in Chicago will not act if he knows 
there is any objection on the part of the insur- 
ance interests, but the vast majority are verit- 
able harpies who watch for victims. R. S. 
Critchell, the well-known local agent, has al- 
ways taken a decided stand against these ad- 
justers. He advises all his policy-holders by a 
notice attached to the policy that it is danger- 
our to deal with them. 


THE OHIO ANTI-TRUST CASES. 

There was great glee in Chicago over the de- 
cision of the Ohio Supreme Court in dismissing 
the anti-trust cases. The suits for ouster have 
been long drawn out, and have been considered 
a menace to the business by many companies. 
The bad luck of the last few months has taught 
companies a lesson, and managers were not at 
all confident of the outcome in Ohio, The de- 
cision, in their favor to all intents and purposes, 
is therefore all the more joy producing. Com- 
ing in the midst of the Union’s troubles over 
graded commissions it has given the weak-kneed 
brethren a bracer, and the air was full of fight- 
ing blood and complimentary exchanges of 
civilties. 

THE MIN-DAKO-WIS LEAFLET. 

The leaflet gotten out by the Min-Dako-Wis 
Tribe, the organization of old and new timers 
of the Northwest, is rich in many of its clever 
expressions, and shows the handiwork of that 
versatile writer, Col. Will L. King, the secre- 
tary. In describing the first annual meeting 
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held at Chicago last September, among other 
things, the leaflet says : 

“On one of our gatherings it was proposed 
that an association be formed composed of those 
who had been or who are engaged in field work 
in Wisconsin, Minnesota and the land of the 
Dakotas, for the purpose of meeting at some 
stated period each year in social reunion. The 
idea seemed popular, and a temporary organi- 
zation was then effected August 14, 189, with 
J. J. McDonald, president ; W. L. King, secre- 
tary, and E. G. Halle, S. E. Cate and W. E. 
Page as executive committee. 

“Invitations were sent to all who were 
thought to be eligible and whose addresses 
were known, to give an expression as to whether 
they were in sympathy with such a movement. 
Without exception favorable responses were 
received, nearly one hundred in all, and about 
fifty signified their intention of being present 
the night proposed for the first ineeting, Sep- 
tember 27, duly prepared for any emergency, 
whether it called for the gastronome, the orator, 
the musician or the raconteur, all of which 
each respondent emphatically claimed to be. 
Accordingly, on the day and date mentioned, 
forty-eight ‘‘time-tried and fire-tested’’ individ- 
uals, who have preached the gospel of good 
indemnity in season and out of season, and who 
with one another have hobnobbed with the 
blizzard on its native heath, gathered around 
the banquet board at the Grand Pacific, to cel- 
ebrate the first annual meeting of the Tribe. 

‘‘At the head of the table sat the sunny- haired 
president and genial philosopher, J. J. Mc- 
Donald, and opposite was the veteran under- 
writer, scholar and statesman, E. G. Halle, 
while between them ranged an assortment of 
talent that eludes classification. The Tribe was 
honored at this inaugural meeting by having 
for its guest Jno B. Knox, assistant secretary of 
the Phoenix of Hartford, who, possessing all 
those qualifications that would make him eligi- 
ble to membership, save only that of servitude 
within the proper geographical boundaries, was 
elected an honorary member of the Tribe. After 
the adjustment or re-adjustment of the items of 
the bill of fare was completed, and it was known 
that the salvage was insignificant, the work of 
selecting a name for the association was taken 
up. 

“Three members, widely separated, had hit 
upon the same idea, namely: that of a combina- 
tion of the abbreviations of the names Wiscon- 
sin, Minnesota and Dakota. Howard Grenell, 
of Chicago, proposed that of the ‘‘Wisminda 
Club;’’ A. E. Pinkney, of Kansas City, that of 
‘The Wismindaks;” and Walter H. Cobban, of 
Minneapolis, that of the ‘‘Min-dako-wis Tribe.”’ 
There were numerous other suggestions, perti- 
nent and impertinent, but that of Min-dako-wis 
having a pleasant Indian flavor that made it 
particularly appropriate, was finally agreed 
upon, and so the Tribe was christened in due 
and ancient form. 

‘“‘After the adoption of the constitution, the 
election of officers for the ensuing year was 
next in order, and owing to the fact that there 
were no other candidates, resulted as follows: 
J. J. McDonald, president; E. G. Halle, vice- 
president; W. L. King, secretary and treasurer; 
S. E. Cate, W. E. Page, Chas. Hall, executive 
commnittee. 

“The concluding section of the evening's 
program followed quite closely that admirable 
precedent established by a company of pious 
men in the long forgotten past, of 


***Mingling with the flowing bowl 
A feast of reason and a flow of soul.’ 


“Accordingly, at the signal from the master 
of ceremonies, there was uncorked a most 
varied and picturesque assortment of oratory, 
song and story. Wisdom and fancy and wit 
were the triple standard mediums of exchange 
in which all intercourse was carried on, and 
there was no rusting of coins for lack of use. 
Themes grave and gay were made the subjects 
of toasts, and were extemporaneously handled 
in such a masterful manner as to prove that 
those who responded would find it no more 
difficult to ‘command the applause of listening 
senates,’ than they would to pay a total loss, 
Though fame is usually but an idle breath in 
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others mouths, it shall be something more in 
the case of those of those who particularly 
placed the Tribe under obligations that night, 
for they are herein recorded in cold and imper- 
ishable type, and are as follows: E. G. Halle, 
Dr J. F. McSween, M. J. Burns, G. Hebgen, A, 
E. Pinkney, Thos. Baker, Jr., A. A. Crandall. 
Sam'l J. Johnson, S. E. Cate, Geo. M. Lovejoy, 
John B. Knox and Otto E. Greely. 

‘‘Not only was it clearly shown that the 
forum, the stump or the bar have no monopoly 
of orators but it was also demonstrated that 
the operatic firmanent would be gemmed with 
brighter luster if impresarios selected their stars 
from the Min-dako-wis Tribe. There is not the 
slightest doubt but that even Music, heavenly 
maid when she was young, would have been 
rated a veritable six spot with Tom Daniel, 
Emmett Higbee, A. E. Pinkney, John Davies 
and Will O. Chamberlain, who filled the ban- 
quet hall with their soul-sweeping melodies. 
Their names also shall be given a ‘forted resi- 
dence against the tooth of time,’ and as long as 
they form a part of the Min-dako-wis Tribe their 
calling and election to a place on every pro- 
gram is assured. It certainly was a gathering 
long to be remembered—one where introduc- 
tions were unnecessary, for each one knew and 
was known of all the rest; one which gave an 
opportunity otherwise denied to look again into 
kind old faces and to feel once more the hearty 
grip of honest hands. The inaugural meeting 
was all and more than it gave promise of being, 
and, therefore, when it was asked at parting— 

** ‘Should auld acquaintance be forgot— 
And never brought to mind? 
Should auld acquaintance be forgot— 
And days of auld lang syne?’ 
it is believed that in every heart the answer was 
a sincere and emphatic ‘No!’ And _ conse- 
quently there will be another annual meeting 
in the fall of 1900, when the faithful will again 
assemble for an interchange of new and true 
tales, and to wish each other God speed through- 
out another year.’’ 


GARRIGUE’S NEW TERRITORY. 

The general agency of A. W. Parsons, of 
Cleveland, for the Merchants’ of Newark, -will 
be disbanded January 1, Ohio and Michigan 
thereafter repbrting to Manager R. H. Garrigue 
at Chicago. This move is one in the way of 
economy, as the expense of an extra department 
can thus be curtailed. Mr. Parsons will act as 
general agent for inspection and supervision in 
the two States. The Cuyahoga county agents 
will continue to report to him. Hamilton 
county has been under General Garrigue’s juris- 
diction for some time.. Mr. Parsons will have 
more time to make premium gains, and will 
also develop his local business. General Garri- 
gue is well known in the two States, where he 
once travelled as special agent. 


++ ++ 
THE CHARGES AGAINST BOWDEN. 

The second investigation of Rating Superin- 
tendent Thomas A. Bowden of the Chicago 
Underwriters Association on the charge of show- 
ing favoritism, is proceeding with due diligence 
and dispatch by the executive committee of the 
Chicago Underwriters Association. President 
Pellet first appointed a committee of three to 
hear the charges. The committee met and talk- 
ed over the subject. It was composed of John 
H. Moore, Herbert Darlington and J. J. Van 
Every. John H. Law, who preferred the charges, 
was present. He hinted that it hardly seemed 
fair that the case be tried by those who had ac- 
cepted a line from E. B. Case & Co., and from 
what he could hear there were only four of the 
executive committee who were not interested in 
the line. This statement proved to be incorrect 
from the standpoint of numbers, but it gave Mr. 
Moore the cue. He believed that Mr. Law was 
absolutely correct in his position and that only 
those not interested should sit upon the case. 
Mr. Moore discovered that his agency did have 





a line from Case and he immediately declined to 
serve. Mr. Darlington with the agency of Fred. 
S. James & Co., was also interested. Then the 
matter was thrown back upon the hands of Pres- 
ideut Pellet who tookit before the executive 
committee, where it was decided to hear the 
complaint in committee of the whole, excusing 
those members who were interested. These 
proved to be John H. Moore, Kossuth Marks, 
H. J. Ullmann, H. Darlingtonand E. B. Case. 
The committee had its fir-tsitting on the case 
last Tuesday, T. W. Letton being the only 
absentee. Considerable evidence was heard and 
and the matter gone over at some length. The 
work was not finished on that day however and 
the committee adjourned untill later. 
+ i 
BROKERS’ FIRE COMPANIES. 

The reinsurance of the western business of 
the Traders of New York in the Palatine, and 
also the reinsurance of the Globe and Rutgers, 
and the State of New York in the Manhattan, 
calls to mind the varied and apparently un- 
stable career of the so-termed ‘‘brokers’ com- 
panies.’?’ Many of these companies are reor- 
ganized Lloyds or managed by old Lloyds men, 
who were chiefly known to fame as brokers, 
and who in the palmy days ran a great race all 
over the country. Among the more noted are 
Burke and Brown, Jameson and Frelinghuysen, 
Geo. A. Stanton, R. B. Rathbone, Thompson 
and Bellows, Lockwood and Forman, Wm. 
Durbrow, J. C. Hate, E. E. Carley. The com- 
panies of this~class have largely catered to 
brokerage business and have, to a great extent, 
departed from standard methods of under- 
writing. Some of those that have crossed the 
dark river are the Lincoln, Norwood, New Jer- 
sey State, Globe, Rutgers, State of New York, 
Broadway and Schuylkill. The Traders of 
New York has unloaded much of its liability. 
The Washington and Colonial are to consoli- 
date. The New York Fire, Eastern, Northern 
of New York, National Standard, Assurance 
Co of America are faring better, but time alone 
can prove their permanency. 

++ ++ 
PROGRESS OF THE MANHATTAN. 

The Manhattan Fire has increased its capital 
from $250,000 to $500,000, and seems to be 
closing up the year with fair average results. 
When Charles B. Squire took charge of the 
company it was pretty generally prophesied 
that it would soon go to the happy hunting 
ground. Mr. Squire and his backers started 
out, however, with conservative tactics, and 
revolutionized the open-door policy of P. B. 
Armstrong. They seem to have plenty of 
money at their call, and it is no exaggeration to 
say that the critics of Mr. Squire have been sur- 
prised at the course he has taken and the suc- 
cess that has attended his efforts. If the present 
careful tactics are pursued, there is no reason 
why the Manhattan can not develop into a 
thoroughly decorous member of the under- 
writers’ society. 

++ ++ 
TRADERS’ WINS ITS FIGHT. 

The Traders’ of New York has won its long 
fight against Superintendent Van Cleave of the 
Illinois insurance department, the Supreme 
Court handing down an opinion in the manda- 
mus suit holding that the company must be 
licensed. The Traders’ of Chicago, first instru- 
mental in keeping the New Yorker of the same 
name out of the State, withdrew its opposition 
but the case had proceeded so far that the su- 
perintendent decided to let it goto a finish. In 
point of fact he wanted his powers defined; 
wanted to know if he had the right to arbitrari- 
ly refuse admission to a company. The decision 
of the Supreme Court apparently settles this 

















question beyond the least shadow of any doubt. 
Great pressure has been brought upon Mr. Van 
Cleave during the last six months to admit the 
Traders’, butin each case it failed. The best 
he would say was that if the mandamus was de- 
cided against him the company would come 
into the State, of course, and if in his favor that 
he would issue the license the next day. This 
ends a strong effort cf General Smith of the 
Traders’ of Chicago to keep his company’s New 
York namesake from being admitted to the 
various States. General Smith always held that 
when it was the Traders’ Lloyds, it masquerad- 
ed under the good name of the Chicago com- 
pany for the purpose of diverting business. 
When it was reorganized as a stock company, 
General Smith began his crusade in earnest, 
even filing a protest in New York’state. Com- 
missioner Fricke, then at the head of the Wis- 
consin department, was in sympathy with Gen- 
ernal Smith’s idea, and refused to license the 
company on the ground that it transacted an 
illegal business in the State as a Lloyds, and also 
that it was sailing under the same nameas an 
honorable Chicago company. Last year the 
Traders’ was admitted to Wisconsin. The only 
other State that refused admittance was Illinois. 


TRADERS COLD BLOODED DEAL. 

Chicagoans acquainted with Charles F. Mitch- 
ell, general agent of the Manhattan Fire Insur- 
ance Company in the western field, and former- 
ly representing the Traders of New York, are 
still talking about the cold-blooded methods 
employed by the managers of the Traders in 
reinsuring the company’s business over his head 
and cancelling his time contract without a word 
of notice. If the reports freely circulated in the 
street are to be relied upon, Mr. Mitchell secured 
the first intimation of the reinsurance from Mr. 
Hitchcock of the 7imes-Hera/d. He immed- 
iately taxed Mr. J. S. Lockwood, one of the New 
York managers of the Traders, with the matter 
and was assured by all the saints that there was 
not one grain of truth init. He was almost 
ready to give bond. The next day, the reinsurance 
in the Palatine wis consummated. Mr. Lock- 
wood was in Chicago a day before Mr. Mitchell 
heard of his presence. The Traders proposes to 
to continue business in the western field, and 
soon after the first of the year, will resume 
operation in a conservative way. It will make a 
special drive for preferred risks and will not aim 
to write in excess of $1(0,00). in premiums the 
first year. H. B. Fargo, will be the western 
specialagent. Fargo was formerly assistant to 
Mr. Mitchell. 

THE SALE OF THE MERCHANTS’. 

The purchase of the controlling interest in 
the Merchants of Providence, R. I., by Price, 
McCormick & Co., of New York, the financial 
brokers who have bought up a few companies 
for wrecking purposes, did not cause any great 
surprise. This broker firm is the one which 
tried to get the Hanover, but dismally failed. 
Last spring an effort was made to get the Mer- 
chants, but owing to strenuous opposition the 
attempt came to naught. Since then, those on 
the inside, have freely predicted that it would 
reinsure before the first of the year. Owing to 
this unstable position, local agents have been 
prone to look upon the company with disfavor. 
In fact, the tendency of companies to reinsure, 
and especially the connivance of officials with 
those seeking to wreck, is having an effect on 
local agents. They regard such proceedings as 
a Serious injustice to them, and a dangerous fac- 
tor in the business, An agent takes a company 
in good faith, and on the word of its represent- 
atives that it is the field to stay. He gives it a 
share of his risks, only to find it wiped away 
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and the expirations given to another company. 
There is a sentiment in some quarters to require 
companies to give some sort of a guarantee to 
protect agents against such emergencies. The 
Merchants’ formerly was one of the companies 
forming the Rhode Island Underwriters. The 
Hartford has been endeavoring to get its busi- 
ness. 
++ ++ 
BANQUET FOR HENRY FOWLER. 

The Min-Dako-Wis Tribe, the organization of 
former and present field men of Minnesota, the 
Dakotas and Wisconsin, will banquet Henry 
Fowler, the newly appointed general agent of 
the Magdeburg, at the Grand Pacific, Chicago, 
December 30. The following notice is issued 
on a piece of willow bark: 

CHICAGO, December 15, 1899. 

Illustrious Brave of the Tribe of Min-Dako- 
Wis —Greeting: Itis probably known to you 
that Henry Fowler, who some years ago left his 
native reservation to try his fortune among the 
tribes on the Maumee and Scioto in Ohio, has 
been chosen to fill the important position of 
general agent of the Magdeburg, with headquar- 
ters in Chicago. To all his many friends this 
promotion was foreshadowed even in the work 
he first did while in the Northwest, and will be 
to them a cause for general rejoicing. In order 
to show our felicitation at his success, it has 
been suggested that the time honored custom of 
the tribe of holding a general pow-wow and 
giving an old and worthy brave a square and 
modest meal, together with our best wishes, 
ought not to be overlooked. The executive 
committee of the tribe, therefore, heartily invite 
you to be on hand Saturday evening, December 
80th, at 6:30, at the Grand Pacific, in Chicago, 
to play your incomparable part in making this 
meeting one long to be remembered. Feathers 
and paint will bein order, but a dress suit will 
subject the wearer to torture at the stake. 

Please advise the secretary as soon as possible 
if your presence can be counted on. 

Yours fraternally, 
EXECUTIVE COMMITTEE. 


Can Collect for Mutuals. 


The grievance committee of the Union has 
reversed the governing committee's decision in 
aruling regarding collectors of mutual insur- 
ance companies. A case was submitted for 
consideration where an agent represented a 
number of union companies and did the collect- 
ing for two mutuals. He did not write policies 
or solicit business for them, but merely col- 
lected the premiums when they fell due. The 
governing committee held the agent was not 
eligible for graded commissions, but the griev- 
ance comm ttee takes the opposite view of the 
case and rules that he shall receive them. 


FARGO—H. B. Fargo, who has acted as assist- 
ant to Charles F. Mitchell of Chicago in his 
general agency of the Traders’ of New York, 
Manhattan and National of Ireland, will here- 
after act as western special for the Traders’ of 
New York in closing up its affairs in the West. 
As already announced, the Palatine has rein- 
sured the Traders’ western business. It is the 
present intention of the Traders’ to resume bus- 
iness in the West after its six months’ contract 
with the Palatine expires, but it will not aim to 
do over $100,000 in premiums. Mr. Fargo will 
continue with the company at thattime. Mr. 
Fargo has been a most faithful and competent 
employe, and has handled affairs entirely satis- 
factory to all. 


McFarland and Cornell have gone out of the 
insurance business at Coshocton, O. They gave 
most of their attention tothe New York Life 
and the health department of the Continental 
Assurance. They also sold accident insurance 
in the Preferred, and did a small fire business 
for the Girard. 





THE SITUATION IN OHIO 

Ohio will close the year with considerable loss 
to most companies. A few will show profit, but 
only in isolated cases, these being due more to 
accident than shrewd underwriting. Some of 
the smaller companies that select their business 
will make money. 

Cleveland has a very black record, and mana- 
gers are beginning to regard that city with an 
air of grave suspicion. Cleveland should be a 
profitable city for fire insurance, but the fact is 
that there is an increasing sentiment of socialism 
and economic disturbance there that bodes great 
evil. Populism shades out into a species of an- 
archy, and the labor troubles breaking out ever 
and anon show that discontented forces are at 
work beneath the ground floor. This element 
in the city’s population indicates that it has 
drawn to its midst a cosmopolitan and danger- 
ous contingent. The antipathy toward monied 
interests has had its effect. Then there isa pre- 
vailing opinion that the moral hazard at Cleve- 
land is on the up-grade. The failure of the lo- 
cal agents to agree on practices has added to the 
confused conditions, and it would not surprise 
many to see the city in the throes of a rate war 
at any time. 

Toledo, also, has beena losing hand. The ele- 
vator losses and others have wiped the year’s 
profits far away. Local conditions among the 
agents are in fair shape. 

Cincinnati will show a loss to most companies. 
Rates have gone down the scale owing to rebat- 
ing due to high commissions, and the disturbing 
outside element. Affairs now, however, assume 
a brighter phase with the advent of outside com- 
panies in the Board. 

Columbus and Dayton will show gain for most 
companies. Local conditions in both places are 
excellent. 

In the State at large, the losses have been 
heavy, and the local conditions at many points 
are volcanic. Rates are not observed here and 
there, largely due to the appointment of side-is- 
sue agents. 

The new graded commission rule of the Union 
has not as yet made great strides in the State as 
far as separation is concerned. It has had an 
effect to be true, but has not gathered the mo- 
mentum it hasin other States. Conditions are 
more peculiar in Ohio than elsewhere, The anti- 
compact law, the pending of the Supreme Court 
decision on the guo warran/o proceedings, the 
presence of some strong state mutuals writing 
general business, and also state stock companies, 
together with the united co-operation of non- 
union field men against, and the apathy and, in 
some instances, opposition of some union spe- 
cials toward separation, are factors that have 
militated against the successful working of the 
new rule. 

The state companies, with the exception of 
the Franklin, of Columbus, which is no longer 
recognized by local agents as an Ohio institution, 
as it is controlled by the Hartford, are all non- 
union, Several agents have elected to separate, 
but they have not been such that would add 
much to the business of union companies. Here 
and there, agents having a few non-uxion com- 
panies have qualified for graded commissions. 
With present conditions, and no interference 
from the attorney general, there will be a 
stronger movement toward separation at the be- 
ginning of the year. Local agents are not mak- 
ing haste in the matter, but are looking well to 
the future. They desire to act with fairness and 


in a way that will not create disturbances. Ami- 
cable transfers are the usual methods pursued. 
The Northwestern National is cutting rates at 
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Alliance owing to separation, and is dissatisfied 
at Fostoria, but as yet is not in a foment. Local 
agents at various points are acting in a body to 
prevent difficulties following separation, The 
Continental is not the active or threatening fac- 
tor it was at the outset of the movement. 

The fear of hostile legislation at the forthcom- 
ing General Assembly has perhaps curbed the ar- 
dor of several of the most spirited missionaries 
of the separation crusade. As soon as agents are 
convinced that graded commissions have come 
to stay, the majority will get in line fo them. 


oy ++ 


MONNETT ASKS FOR NEW TRIAL. 

Attorney-General Monnett, of Ohio, has filed 
a motion for a new trial in the quo warranto 
cases against the fire companies which were dis- 
missed by the Supreme Court last week, on the 
ground that the decision of the court was not 
in accord with the evidence. His request for a 
new trial is under the provisions of the statute, 
which grants the right to attorneys to ask fora 
new trial in courts of original jurisdiction on 
any one of eight grounds. General Monnett 
selected the one given, which is regarded by 
some as a slap at the court and its finding. 

During the time the depositions were being 
taken, Attorney-General Monnett sought all the 
publicity possible in the newspapers. He evi- 
dently played to the galleries, and it was well 
known he had political aspirations. So notice- 
able did his newspaper tendencies become that 
Judge Minshall called his attention to it. 

It might be well to quote a part of the section 
under which the suit was brought. This appar- 
ently insignificant little interlineation was 
quietly slipped in by Judge C. D. Robertson, of 
Cincinnati, when he was state senator, and it 
has been the rock on which Attorney-General 
Monnett has come to grief. It is inserted in 
brackets in the section. It reads as follows: 
‘* Provided, that nothing herein shall prohibit 
one or more of such companies from employing 
a common agent or agents to supervise and ad- 
vise of defective structures, suggest improve- 
ments to lessen the fire hazard, and to advise as 
to the relative value of risks.‘ This innocent 
little ‘‘ Gibraltar’’ proved the salvation of the 
companies in the present case. Nearly 850 
printed pages of testimony were taken at var- 
ious places throughout the State, by which the 
Attorney-General sought to establish the exist- 
ence of the alleged compact or combination to 
fix and control rates of insurance, and also to 
establish the further fact that the agents of the 
several companies were required and coerced by 
their companies into organizing such combina- 
nation. 


ope ++ 
COLLECTS LOSS FROM AN AGENT. 

U. O. Michaels, West Virginia special agent 
of the Virginia State, has accomplishe | the dif- 
ficult feat of collecting a loss from an agent of 
the company. A policy was several times or- 
dered canceled, but the agent, who was regard- 
ed as a good business man, neglected to take it 
up. The risk burned, the company adjusted the 
lossand called upon the agent for the amount 
of it. After some persuasion and a consultation 
with his attorney, he handed over about $700 in 
cash, and was a wiser man. This time procrasti- 
nation was the thief of money. Here is another 
object lesson which many agents would do well 
to bear in mind. 

HOME REFUSES TO JOIN. 

The refusal of the Home to affiliate with the 
Cleveland Exchange was received by local 
agents in that city with surprise and regret. It 
upsets the well laid plans formulated for har- 
mony and again injects an element of uncer- 
tainity in the situation. This refusal, in the 
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and concise form 
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for the pocket. 


face of a positive promise on the part of its local 
manager, F. S. Hoskins, to join the Exchange 
not later than the 18th inst. is unaccouftable. It 
is reported that Mr Hoskins is willing to co-op- 
erate with the Exchange on rates, and restric- 
tions as to number of and compensation to solici- 
tors. The company further demands as the 
price cf its membership with the Exchange that 
all rules and regulations contrary to the above 
mentioned shall be eliminated. Agents are in 
no mood to brook any further parleying with 
the Home. The present constitution has been 
amended and altered at its instance to such an 


extent that the committee of fifteen which | 
formulated it would hardly recognize it in pres- | 


ent condition. While 
chargined with the outcome of negotiations 


disappointed and | 


with the company, the Exchange will go ahead | 


with the work, and endeavor, at least, to im- 
prove conditions. It will be n cessary to secure 
some more adequate means to meet outside com- 
petition than the present rules provides. Author- 
ity will probably be delegated to the executive 
committee to grant relief when necessary. Bad 
as any competitive rate system has proved to be 
in the past, agents are unwilling to tie their 
hands with the Home and other agents operat- 
ing on the outside. 
++ oe 
AGENCY SALE AT COLUMBUS. 

S. E. Ranney & Co., of Columbus, Ohio, have 
purchased the Neil Bros. & Howard agency, 
and the office will be transferred to the rooms 
occupied by Mr. Ranney on East Broad street. 
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The companies transferred are the Commercial | 


Union of New York, Commercial Union of Eng- 
land, the Mercantile and American of Boston, 
and the North British and Mercantile of New 


York. Mr. Ranney had the Caledonian-Ameri- | 
can and the Wisconsin Fire, so he is fairly well | 


equipped to do business. He is a member of 
the local board and has been for some time. It 
is understood that Mahlon H. Howard is the 

“company’’ in this firm. He was formerly 
a member of the firm of Neil Bros. & Howard. 


© 


The Thuringia-American has taken up its sup- 
plies from Neil Bros. & Howard, and Trauger 
& Moore and placed them with Fletcher & 
Beggs. who are made sole agents. ‘iis transfer 
was probably made because of the change of the 
firm. Mr. Howard was the underwriter in the 
old firm, the Neil brothers being real estate men 
and have charge of the Neil estate at Columbus. 
++ ++ 
AFFAIRS AT CINCINNATI. 

The feeling at Cincinnati is much better, and 
the general opinion is that by the first of the 
year rate conditions will be much more satis- 
factory, as all competitive rates will be off, and 
the card rates of the Board will prevail. The 
essential requirement for harmony will rest in 
the hearty and faithful co-operation of all the 
board members. At the annual meeting of the 
Board, the following officers were elected: C. 
A. Farnham, president; C. O. Gansel, vice-presi- 
dent; K F. Benndorf, treasurer; E. C. Harding, 
secretary; F. H. Cloud. J. Gano Wright, L. E. 
Guntrum, Louis L. Rauh, Roger H. Kemper, 
W. S. Heckle and E. W. Burnet, executive 
committee; E. E. Shipley, James Montgomery 
and Wm. Stredelman, salvage corps committee. 
The personel of the official list is almost en- 
tirely changed from last year. 

++ ++ 
THE FOSTORIA SITUATION. 

There seem to be several complications aris- 
ing at Fostoria, Ohio. As noted last week, 
Emerine & Berrenger resigned the Allemannia, 
Pacific, German of Freeport, American of Penn- 
sylvania, Columbia, Girard, Spring Garden, and 
Thuringia-American. The idea was for W. D. 
Heckert, a clerk in a bank in which Mr. 
Emerine is interested, to take these companies. 
After investigation, the special agents con- 
cluded that Heckert really represented Emerine 
and Berrenger. The Pacific and German of 
Freeport agreed to the transfer, but the others 
would not. Later the German withdrew from 
Heckert. The German, American Fire, Colum- 


bia and Cincinnati Underwriters’ have gone to 
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John Dicken, the new agent who recently se- 
cured the Northwestern National and Sun of 
New Orleans. -C. A. Strauch gets the Alleman- 
nia and Girard.. It is stated that Mr. Dicken, 
who was first regarded as a dangerous factor, 
will conduct his business along legitimate 
lines. It also claimed that as long as Mr. 
Heckert represents the Pacific, the union com- 
panies will refuse to pay Emerine and Berren- 
ger graded commissions. It seems that at a 
recent meeting of the Boatd at Fostoria, Mr. 
Berrenger said that the business on the books 
of the companies that the firm resigned be- 
longed to it, and that it would be held at any 
price. There is about $2,500 in premiums in- 
volved. This edict is causing considerable ap- 
prehension among the other locals. 
++ ++ 
SITUATION AT EAST LIVERPOOL. 

Affairs at East Liverpool, Ohio, have quieted 
now that the Continental has agreed to a trans- 
fer. George H. Owen & Co. desired to union- 
ize their agency, and resigned the Continental. 
The company protested, but referred the matter 
to the officials of the National Association of 
Local Agents. It was taken in hand by the 
chairman of the grievance committee, Merwin 
Jackson, of Toledo. The company agreed to 
transfer its agency to J. E. McDonald, ari attor- 
ney in the same building with the Owen agency. 

The firm of A. W. Scott & Co., consisting of 
A. W. Scott and W. A. McDole, has dissolved 
partnership. Mr. McDole will conduct an 
agency on a union basis at East Market and 
Broadway. Mr. Scott will remain at the old 
location. 

; ++: ++ 
SINGLE AGENCIES AT YOUNGSTOWN. 

The local board at Youngstown, Ohio, sends 

out the following on the single agency question: 


YouncstTown, O., December 15, 1899. 

GENTLEMEN: — The question of multiple 
agencies has been before our Board a number 
of times, with an ever increasing determination 
on the part of all agents that steps be taken to 
secure the discontinuance of the system in this 
city. 

As early as September 21, 1898, the following 
resolution was unanimously adopted by our 
Board: ‘‘Resolved, that we will not accept the 
second agency of any company from and after 
this date, and that we will use all honorable 
means to cause the discontinuance of the mul- 
tiple agency system.” 

Again, July 12, 1899: “Resolved, That where 
any company insists upon placing a second 
agency, the first shall resign the agency of such 
company.’’ While the above action was well 
intended, the net result has been that it actually 
worked to the advantage of the companies hav- 
ing two or more agents, in that it prevented the 
single agency companies appointing second 
agents, and not giving them an equal chance 
to compete for business with the so-called 
double-header companies. This condition, pro- 
duced by the action of our Board, was mani- 
festly unfair to the single agency companies, 
and at a board meeting held December 5, 1899, 
the subject was again taken up and the resolu- 
tions on the multiple agency system as passed 
by the National Association of Local Fire In- 
surance Agents at the Buffalo meeting were 
unanimously adopted, and our secretary was 
instructed to advise all companies that it was 
the sense of this Board (without a dissenting 
vote) that such action should be taken as would 
place this city on the single agency besis by 
January 1, 1900, and to ask the assistance of all 
companies towards accomplishing that result. 

We, therefore, ask your assistance in this mat- 
ter, which we believe will be for the best inter- 
est of both companies and agents, and to such 


. Companies as have two or more agents in this 


city we wish to say we are firmly convinced 
that the adoption of the single agency system 
will ultimately prove more advantageous to 
them, even should it temporarily reduce the 
volume of their premiums, and we earnestly 


ask your aid and co-operation in correcting what 
we believe to be a growing menace to the fire 
insurance business. 

We shall hope to receive an early reply and 
your favorable consideration of the subject in 
question. Yours truly, 

ALLEN HELLAWELL, 
Secretary. 


os ++ 
MARION COUNTY ORGANIZED. 

Marion County, Ohio, has organized a county 
branch of the Ohio Association of Local Agents. 
Manager A. P; Ross was at Marion Friday to 
assist in the movement. The officers elected 
were as follows: 

J. E. Waddell, president; L. V. Uncapher, 
vice-president; Will T. Jones, secretary; Geo. S. 
McGuire, treasurer; executive committee—H. 
M. Ault, S. R. Rauhauser, J. B. Virden. 





OHIO AND W. VA. NOTES. 


Runnells & Manchester get the Kings Coun- 
ty at Cleveland. 


Affairs at Norwalk, Ohio, are quiet, but there 
is more or less rate cutting. 


C. O. Gansel & Co, get the sole agency of the 
Citizens’ of St. Louis at Cincinnati from L,. F. 
Runck, the non-boarder. 


Milan, and Huron, ‘Ohio, both lake towns, 
have local agents who control the situation. 
Rates are observed and good practices prevail. 


Miss Mattie Burns has been elected a member 
of the Dayton (Ohio) Fire Underwriters’ Club. 
She has a second dgency of the German of Free- 
port. 


J. C. Truesdale, of Cleveland, former secretary 
of the local board there, is looming up as a can- 
didate for the position of superintendent of 
insurance. 


James Stoops has unionized his agency at 
Waynesville, O., by resigning the Cooper. He 
represents the Aetna, National of Hartford, 
North British and Home. 


M. J. Hutchinson of Lebanon, Ohio, has un- 
ionized his agency, resigning the Continental, 
Cincinnati and New Hampshire They go to 
O. E. Hutchinson, his son. 


No further changes on account of the separa- 
tion rule are noted at Dayton, O. The Fire 
Underwriters Club of that city will take hold of 
any difficulty that may arise from that cause. 


Fuller and Morgan succeed Huggins and 
Fuller in the fire insurance business, with offi- 
ces in the New England building, Cleveland. 
T. F. Huggins will devote his t me to the Na- 
tional Surety Co. 


Ed. H. Cooper has withdrawn from the 
agency firm of Lacy & Cooper, at Paulding, O. 
E. P. Lacy will continue to conduct the busi- 
ness, He has just given up the Phoenix of Lon- 
don and taken on the Washington of Cincin- 
nati, transferred from E. B. Colton. 


The legislative committee of the Ohio Asso- 
ciation of Local Agents will meet Friday of this 
week in the office of its chairman, F. C. Mc- 
Elroy, of Columbus. The resident agent and 
fire marshal bills will be considered, also the 
repeal of the Howland valued policy law. 


The General Insurance Agency of Toledo has 
filed articles of incorporation in the office of the 
secretary of state. The object of the organiza- 
tion is todo a general insurance business and 
the incorporators are W. H. Link, Charles M. 
Milroy, John J. Barber, Rosswell E. Messinger 
and Edward P. Hubbell. The capital stock is 
placed at $1,000, paid up. 


Latelle M. La Follette, auditor and ex-officio 
insurance commissioner of West Virginia, en- 
tered the blissful state of matrimony at Cincin- 
nati, Wednesday, and will carry back to West 
Virginia as his bride, Miss Clara de Armand, an 
accomplished young woman of Linwood, Cin- 
cinnati. The auditor has made a host of friends 
since he has been in office, who rejoice with him 
in his new-found happiness. 


MICHIGAN UNDERWRITING. 





SEPARATION ISSUE IN MICHIGAN. 

THE WESTERN UNDERWRITER representa- 
tive, in visiting various towns in Michigan, will 
send in a report of the condition and feeling of 
the local agents in the principal towns in regard 
to the Western Union’s graded commission- 
separation agency rules. The following are a 
few reports: 

MrT. CLEMENS.—The separation question is 
not being agitated here to any great extent. 
The agents do not believe it will be a permanent 
issue and will let the companies act as they see 
fit. A prominent agent here, in speaking with 
your correspondent, said: ‘‘There is little but 
15 per cent business to be written anyway, and 
there is no object for us to make a change until 
forced to.’’ The agencies of W. C. High, Van 
Eps, Lennebacker, Salisbury, and Erskine, 
which control nearly all the business written 
here, have both union and non-union compa- 
nies and will make no change. Part of the 
large business here is written through Detroit 
brokers. The local club is in a good, healthy 
condition, and practically all the agents are 
members and live up to the rules, 

MARINE City. —There are four agencies here 
as follows: E. S. Jameson has nineteen com- 
panies, thirteen union and six non union ; Wm. 
E. Hunt has seventeen companies, twelve being 
union ; E. M, Clarke has four companies, and 
Andrew McElroy, one union and one non- 
union company. None of the agents see fit to 
make a change at present. Although there is 
a majority of union companies, the business is 
about equally divided. If Jameson or Hunt 
would take the initiative and resign their non- 
union companies, it would mean a new man in 
the field, who would have little trouble in get- 
ting the majority of the non-union companies, 
and, of course, would make an effort to hold 
the business. The agents realize this and will 
avert it if possible. Although there is no local 
club bere, there is no complaint of rate-cutting. 

St. CLarr.—D,. C. McElroy, J. P. Whiting, 
F. H.Blood and H. H. Hart represent union com- 
panies, while W. B. Morse and Charles Hubel 
have non-union companies only. Asa R. Stow- 
ell and Russ Jenks conduct mixed agencies and 
will make no change. 

Port Huron.—The question is somewhat of 
a Chinese puzzle to the agents here. The agen- 
cies having only union companies are H. B. 
Hoyt & Co., Edgar G. Spalding, Hayden & Co. 
and Theo. R. Wright. The situation with the 
others js as follows: L. Atkins, J. J. Cronan, 
W. F. Davidson, Fraser & Fish, E. F. Manes & 
Co., David McMorran, P. Newell, E. F. Per- 
cival, Phillips’ Insurance Agency, E J. School- 
craft, Stockwell, Ormsby & Co., Wilton & 
Eckles and H. H. Wright conduct mixed agen- 
cies. There is no immediate change in pros- 
pect. P. Newell will take the Allemannia about 
the first of the year, and if it comes to a show- 
down, will resign the American Central and be- 
come non-union. Mr. Fraser of Fraser & Fish 
said: ‘‘We are resting on our oars and will not 
go back on the comp.nies that act fairly with 
us.”” H. H. Wright will take no action until 
such time when he can do justice to the com- 
panies and himself. The agents all feel that 
affairs are in better shape than ever before, in a 
local way, as rates are being maintained and 
the agents are working harmoniously and in 
good feeling with one another. 

LAPEER.—The question will have little ef- 
fect here. Practically all the business is writ- 
ten in the three agencies—E. T. Slayton, with 
all union companies; Frank Thompson, non- 
union, and H. L. Strong, with the German- 
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American, Imperial, Greenwich and Firemans 
Fund, union; and Security, Eureka, Prussian 
National and American of New Jersey, non- 
union. The other agents doing business here 
are W. II. Bailey, Wm. E. Brown, Louis Cran- 
ton and D. E. Holland, union. I. N. Vincent 
has the Boston. There is no local club, but 
local affairs are quiet, with no disturbing ele- 
ment. Mr. Thompson traded the Sun to E. T. 
Slayton in exchange for the Continental, mak- 
ing their agencies non-union and union respec- 
tively. 

Bay City. — Separation is being effected 
quietly and amicably and to the general satis- 
faction of all. The prevai ing impression is that 
there will not be any trouble, owing doubtless 
to the splendid condition of the local club. 
President Ames, in conversation with THE 
WESTERN UNDERWRITER representative, said: 
‘Every agent in Bay City and West Bay is in- 
side the fold, and there is not a cloud in the 
sky. The companies appreciate the condition 
here, and have not bothered us in the least. 
From general appearances I do not think sepa- 
ration will be forced, as, according to late ad- 
vices from the companies, it will be left to the 
agent whether or not he will take advantage of 
graded commissions from his union companies.”’ 
A number of changes have been made without 
disturbing the companies or their business to 
any greatextent. Itisa general thing for the 
agents to exchange with each other to adjust 
conditions harmoniously in their respective 
offices, each one holding his own business, and 
living up toa sort of unwritten law not to so- 
licit another's business with exchanged com- 
panies. Your representative, in making the 
canvass, often heard an agent remark, ‘‘We have 
the best club in the country, and men at the 
head of it that will conduct it justly and hon- 
orably, and we have not the slightest chance 
for discord of any kind.’’ Quite a number of 
changes are anticipated besides the following: 
Ames & Bump resigned the German of Freeport 
which has gone to Jno. A. Scott, Jr., and War- 
ren, Williams & Warren. Spear & Lewis re- 
signed the New Hampshire, which was taken by 
A. E.R. Bush. Fred E. Shearer resigned the 
American of New Jersey, Firemens of Newark, 
and Security, which have not been placed. 


West Bay City: H. S. Lewis resigned the 
Traders of New York and Teutonia of Louisiana, 
and Jno. C. Harris the Globe and Rutgers, which 
has not been placed. S. R. Birchard resigned 
the New Hampshire which was placed with W. 
H. Phillips. Following isa report of how the 
different agencies stand at present. Union: 
Ames & Bump, W. O. Clift & Co., Louis 
Goeschel, Geo. W. McCormick, Fred E. Shearer 
and Spear & Lewis. Non-Union: Harry Hood 
and the Raymond agency. Mixed: A. E. R. 
Bush, eight union and five non-union; R. G. 
Carney; Ernst Frank & Son, three union and 
nine non-union; Knaggs & Plum, eleven union 
and four non-union; John Scott, Jr., two union 
and three non-union; A. L. Stewart, two union 
and one non-union. E. Van Tuyl & Co. are 
about evenly divided, and will make no change. 


West Bay City—-Union: S. R. Birchard, 
Jno. C. Harris, H. S. Lewis, Frederick New- 
mann and W. N.Sweeney. Mixed: Geo. Allen, 
E. W. Oakes and W. H. Phillips. 


MIDLAND.— There are but three agencies here 
as follows: Union, Anderson Bros., and Byron 
Burch; non-union, Ray Hart. There is no local 
club. Rates have been lived upto and affairs 
are going along smoothly. Anderson Brothers 
of Midland have resigned the Concordia and 
Boston, which have not been placed. Byron 
Burch of Midland has resigned the German of 
Freeport, which was taken by Ray Hart. 


THE KROLIK LOSS AT DETROIT. 

Following is a list of the companies and 
amounts on the A.Krolik & Co. loss, also the 
date of expiration, and the rate at which the in- 
surance was written. The club rate was 00 
cents, 10 per cent. off, making a net rate of 81 
cents. However, there was a competitive rate 
of 76%% cents made by the Bureau. Besides this 
the assured ‘‘held the agents up”’ for a commis- 
sion of 10 per cent. in case they would stand for 
it, which was generally understood to have been 
allowed. Notwithstanding the rebate of 10 per 
cent., it is known that in some cases rebates 
from the companies were demanded, but to 
what success cannot be told. 


76% Aug. 12,1900 American, N.J. . .$5,(00 
90 


Nov. 25, 1899 Aetna. ........... 2,400 
76% July 25,1900 + Boston......... 7,500 
76% Aug. 4, 1900 eee »,000 
76% Aug 4, 1900 Buffalo Ger. ... 2,500 
76% Ju y 24,1909 Caledonian....... 5,000 
77% July 24,1900 Citizens, N J..... 5,000 
60 Nov. 15, 1990 Commonwealth ... 5,(00 
60 March 29, 1990 Colonial, N. Y 2,500 
45 Oct. 25,190) Colonial, N. Y ... 2,500 
76% July 11,190) Delaware .... 5,000 
5d June 23,1909 Erie, N. Y........ 5,000 
76% Aug. 14,1900 Fidelity, Md...... 5,000 
68 March 24, 1900 Firemen's, N. J . * 5,000 
76% July 25,1900 Firemans Fund _.. 7,400 


76% July 11,190 Firemen’s, Md.... 5,000 


76% July 11,1900 German, Pa....... 5,000 
76% Aug. 13,1900 Grand Rapids..... 5,000 
76% Aug. 18,1900 Girard......... .. §,000 
76% July 7, 1900 Globe & Rut ..... 5,000 
76% July 24,1900 MHartford.......... 5,000 
90 Nov. 25, 1899 Hartford.. ..... 2,500 
76% July 11,1900 Lumbermen’s, Pa. 5,000 
76% July 7, 1900 Ree Niel 10,000 
76% July 11,1900 Mercantile ....... 5.800 
55 April 1, 1900 Milwaukee.. .. .. 2,500 
55 March 20, 1900 Milwaukee........ 2,50 
76% July 24, 1900 Merchants, N. J... 5,000 
76'g Aug.1,1900 |New Hampshire... 5,000 
76% Aug. 3, 1900 North German.... 5,000 
5d March 18, 1900 N. W. Nat’l, .... 2,500 
45 Sept. 12, 1900 New York........ 2,500 
76% July 2, 1900 Norwalk.... ...... 5,000 
76% Aug 13,1900 Phoenix. Ct....... 5,000 
76% Aug. 4, 1900 Prussi+n Nat’l..... 5,000 
76% July 15,1900 = Prussian Nit’l..... 2,500 
76% July 24,1900 Rochester Ger..... 5,000 
68 March 18, 1900 Reliance..... .... 5,000 
76% July 15,1990 Sun, La........... 2,500 
76% Aug. 12,1900 Security, Ct. . . 5,000 
55 April 1,1900 Traders, N. Y..... 2,500 
50 March 14, 1900 Teutonia, La...... 2,000 
76% Aug. 4,1900 United Firemen’s.. 2.500 
76% July 15 1990 Westchester ...... 5,000 
45 Sept. 12, 1900 Washington....... 2,500 
45 Oct. 5, 190 Washington ....... . 2,500 
764g Dec. 7, 1900 Western Und...... 3,000 
++ ++ 


An interesting complication has arisen over 
the falling of the east wall of the building 
formerly occupied by A. Krolik & Co., who 
were burned out two weeks ago at Detroit. 
The roof of the building fell in during a 
severe wind storm on the night of December 11, 
and the following forenoon the wall was blown 
over onto a small building, crushing it like 
kindling wood down to the first floor. The 
question raised is whether -the wall fell as the 
result of the fire or of the windstorm. The 
owners of the crushed building claim the 
former, while the fire insurance companies in- 
sist that it would not have fallen if it had not 
been blown over. The attorneys who have 
charge of the building say they will push the 
claim against the fire companies, while Krolik 
& Co., who hada package stock in the upper 
floors, will try to recover on their tornado in- 
surance. 


++ ++ 


There is some doubt as to whether Krolik & 
Co.’s tornado insurance is binding, as 1t was 
effected under rather peculiar circumstances. 
The agent with whom the insurance was placed 


called them up on the morning of the accident 


| On some matter connected with their recent fire, 


and received an order for $12,( 00 tornado insur- 
ance, which he bound or them, without naming 
the companies or the rate. Krolik & Co. claim 
that this was at 8:20 a. M., while the agent in- 


| sists that it could not have been sooner than 


9:20, and can prove that he was not in his office 


| before9 A.M. A few minutes after the conver- 


sation over the ’phone, one of Krolik & Co,’s 
clerks came rushing into the agent’s office, re- 
questing a binder. The agent started to dictate 
a binder, mentioning the companies, but be- 
coming suspicious, sent a man to investigate, 
who found the building crushed to kindling 
wood by the falling wa'l. Besides the question 
as to whether the wall fell before or after the 
insurance was placed, a number of others arise 
which involve the validity of the insurance, 
The most important one is, did the insurance 
attach from the moment it was bound, or from 
12 o’clock noon of that day? The majority of 
insurance men say the latter, though some say 
it was legally bound as soon as the agent told 
Krolik & Co. he would cover it. Another ques- 
tion is as to how far Krolik & Co. were guilty 
of misrepresentation in concealing the fact of 
the roof falling during the night. The agent 
had been through the building a few days prey- 
ious, when wall and roof were apparentlyin a 
safe condition. It is claimed that it was the 
duty of the would-be assured to inform agent of 
the facts, as he had reason to believe the build- 
ing was safe, and certainly would not have ac- 
cepted the insurance had he known otherwise. 
Some insurance men say that the insurance is 
invalid because of th: unsafe condition of the 
wall, although the ordindry tornado policy says 
nothing as to the condition the building shall 
be in, and it is pointed out that it was not the 
insured building, but the building next door, 
which was unsound. 

Krolik & Co. have fire insurance also on 
stock, so if the contention of the owners of the 
building is upheld, they will be safe anyway. 


++ ++ 


MICHIGAN FIRE APPOINTMENTS. 
The following are Michigan fire appoint- 
ments ; 


Allemanma—A. E. R. Bush, Bay City: Conrad Fey, 
Saginaw. p 

American, Pa.—Lewis T. Sterling, Iron Mountain; 
Lewis S. Tobin, Lansing. 

Atlas, Eng.— Bamlet & Miller, Detroit. 

Citizens, Pa.—D. L. Van Auken, Lansing. 

Eastern. N. ¥.—C. A. Chamberlin, Detroit 

German, Pa.—Dart & Emans, Lansing 

Greenwich—Marion T. Hyatt. Flint. ‘ 

North America—Ira Worcester, Detroit; A. Martin 
Keeler, Richmond. 

Manchester—L. D. Chapple, Wayland. : 

National, Ire.—Henry N. Geer, East Saginaw; Chas. 
S. Fuller, Greenville; Robert Arnott, Ludington. 

North German—Henry F. Burtch, Big Kapids. , 

Scottish—Fred. H. Orcutt, Alpena: Chadwick & Weav- 
er, Hillsdale; A. F. McClellan, Pontiac; John A. Webber 
& Son, Portland; F. A. Larzelere, Quincy; Lou B. Win- 
sor, Reed : ity; Geo. A. Potts, Saranac. 

Teutonia—Jos. Kaiser & Co.; Detroit. ; 

Transatlantic—Henry H. Burtch, Big Rapids 

Union, Eng.—R. T. Miller, Iron Mountain 


++ ++ 


SITUATION AT GRAND RAPIDS. 

The herding of the “sheep and the goats,” 
the union and the non-union agencies, in two op- 
posing camps, which has been under way ever 
since the promulgation of the ruling of the 
Western Union is beginning to show results in 
Grand Rapids, especially so during the past week 
or two, and now the number of agents who 
have definitely come out for the one party or 
the other is largely in excess of those who re- 
tain both kinds of companies and accepted the 
old commissions, maintaining mixed agencies. 


The strictly union agencies in the city number , 


thirteen, while the non union companies con- 
trol just one agency less, making a total of both 
classes of twenty-five, while over against these 
may be placed eleven of the agents who are 
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either still on the fence wavering between which 
way to jump, or have definitely determined to 
remain under preseyt conditions, conducting a 
mixed agency. Without. prejudice, the union 
element in Grand Rapids is decidedly the 
strongest, including as it does such large 
agencies as those of J.S. Crosby & Company, 
Cc. W. Watkins & Company, W. Fred. McBain 
and a number of others equally strong. But 
against them islined up a combination which 
includes some of the shrewdest and busiest un- 
derwriters in the state. R.B. Loomis & Com- 
pany, and W. A. Martindale being good repre- 
sentatives of this class. Among the stronger 
agencies which still remain mixed are those of 
J. Eisenhardt & Company. Heath & Byrne, C. 
E. Rathbun and a number of others of similar 
character. 

Whether the union or non-union elements 
will be materially strengthened by additions in 
the near future may be questioned, the general 
sentiment being that division has gone to its 
limit and that the situation, as it now is, will 
remain the status for some time to come. 

++ ++ 
ALL SERENE AT BAY CITY. 

At Bay City and West Bay City, the local 
agents have splendid control of the situation. 
All the offices in the two cities with a single ex- 
ception belong to the Club. At the annual 
meeting held at West Bay City, the Club elected 
the following officers: 

President, G. W. Ames, of Ames & Bump; 
vice-president, J. M. Lewis, of Spear & Lewis, 


“secretary, E. Van Tuyl, of E. Van Tuyl & Co.; 


treasurer, A. G. Plum, of Knaggs& Plum. The 
meeting was followed by the annual banquet, 
the following toasts were given, President Lewis 
acting as master of ceremonies: Union or Non- 
union, J. C. Harris; Local Brokerage, W. N. 
Sweeney; Policy and Endorsement Fees, J. M. 
Lewis; The Unwritten Law, G. A. Allen; Col- 
lections, S. R. Birchard; Liability of the Local 
Agent, G. W. Ames; Dual Agencies, A. G. 
Plum; Overhead Writing, E. Frank; Insurance 
—“The World Without It,’? G. W. McCormick; 
The State and National Organizations, E. Van 
Tuyl; Past, Present and Future, A. E. R. Bush; 
The Independent Adjuster, A. L. Stewart; 
Graded Oommissions, H. S. Raymond; Why In 
the Business? Harry Warren; Possibilities So- 
cially, Fred Shearer. 


MICHIGAN NOTES. 


C. F. Brown of Detroit has been appointed 
agent of the Cooper. 


The Lafayette Fire of New York has been 
admitted to Michigan. 


_F. D. Eddy & Co. of Lowell, Mich., have re 
signed the Northwestern National, and is now 
on a graded commission basis. 


_ Anson F. Wright, of Iron Mountain, union- 
izes his agency by resigning the American of 
Pennsylvania. It*goes to Lewis T. Sterling. 


Andrew McElroy has gone into the insurance 
business in Marine City with the Merchants of 
Newark and Spring Garden, and will take on a 
few companies. 


The attorney-general of Michigan is not ex- 
pected to give an opinion on the separation- 
commission rule of the Union until after the 
first of the year. 


S. R. Birchard of West Bay City has pur- 
chased the interest of his former partner, A. 
Sutherland, and is now conducting his agency 


*On a union basis. 


_ 5. R. Birchard, of West Bay City has union- 
ized his agency, the New Hampshire transfer- 
ing to Wm. H. Phillips and the American Fire 
of Philadelphia going to E. W. Oakes. 


To Save Revenue Stamps. 


Companies have been subject to considerable 
loss on account of revenue stamps being placed 
on policies which were not taken. Some are 
now attaching to the policy a translucent, waxed- 
paper envelope containing the required stamps, 
with instructions printed thereon. For example, 
the Prudential uses the following form : 

Revenue stamps enclosed herein for §... 
to be affixed to policy No. in case the 
premium is paid and the policy delivered. If 
the policy for any reason be returned before de- 
livery, this envelope, with the enclosed stamps 
uncancelled, must accompany it. If the stamps 
are affixed to the policy, they must be cancelled 
by the person using or affiixing the same by 
writing with ink on each stamp the initials of 
the company (P. I. C.) and the date. 





MISCELLANEOUS NOTES. 


The New York department has just conclud- 
ed an examination of the Lancashire, showing 
assets, $2,275,030; liabilities, $1,617,382. 


A. E. Pinkney, of Kansas City, formerly Mis- 
souri state agent of the Phenix, has associated 
himself with C. N. Seidlitz, as Kansas City 
manager of the Mutual Life, of New York. 


The monthly statement of the Manufacturers 
and Merchants Mutual Insurance Company of 
Rockford, Ill., as of November 1, shows: Assets, 


. $67,547.13; reinsurance reserve, $40,132.08; net 


surplus, $18,013.69. 


The National Protective Society of Bay City, 
Mich., has instituted injunction proceedings 
to prevent Commissioner O'Shaughnessy of 
Minnesota from revoking its license. The com- 
missioner is dissatisfied with the association be- 
cause it resists a claim for $135. The claimant 
alleges that he suffered from whooping cough 
and bronchitis, but the society alleges that he 
had rheumatism, which is not covered by its 
policy. 


The report of Louis L. Coudert, the referee 
appointed to take, settle and state the accounts 
of Andrew Freeman, permanent receiver of the 
Lincoln Fire Insurance Company of New York, 
shows that the receiver has collected $180,405.84 
in cash, and that he received other property 
amounting in excess of $55,100; that he has paid 
all creditors who have in any wise exhibited 
and proved their claims 100 cents on the dollar 
and has turned over to the stockholders $42,250 
in cash; also some office furniture and the 
mortgages at Armour Villa Park. 


The Guaranteed Policy and Insurance Report- 
ing Association of Buffalo, N. Y., was chartered 
last Week under the laws of West Virginia, with 
the following Buffalo parties as stockholders: 
Harvey Hoag, Nelson J. Barrett, Geo. D. Lane, 
H. T. Chamberlain, Fred. Busch. Subscribed 
capital $5,000; paid in, $5). The following are 
the principal purposes of the association men- 
tioned in the charter: Furnishing reports on in- 
surance companies; guaranteeing that insur- 
ance policies are properly drawn, holding for 
safe keeping, insurance policies; adjusting in- 
surance claims; furnishing legal service, etc. 


H. F. Neefus, formerly secretary of the Man- 
hattan Fire of New York, sues the company for 
$1,125 and interest from August 10,1899. He 
claims this as compensation for affecting rein- 
surances, viz.: $5,000 on all aggregate lines on 
risks over $.0,000, and one-half of all lines 
under that amount. After making efforts to 
place the reinsurance, which were fruitless be- 
cause of the rebate demanded (25 per cent.), 
Mr. Neefus claims he was authorized by General 
Manager C. B. Squire to accept a rebate of 12% 
per cent. and accordingly placed the business 
verbally with Jameson and Frelinghuysen. De- 
lay followed delay, and Mr. Neefus asserts that 
Mr. Squire “finally stated that he had placed it 
elsewhere.’’ The premium involved aggregated 
about $45,000, and Mr. Neefus sues for 2% per 
cent, of this. A general denial is made by the 
Manhattan. 
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AMONG CASUALTY MEN. 


THE SURETY COMPACT. 

The officials of the various surety companies 
have held about half a dozen meetings to ar- 
range for a compact on rates and_ practices. 
Committees have been at work laboring over 
the details. The disorganized state of the busi- 
ness and the various contentions make it diffi- 
cult to agree. The outlook for a compact, how- 
ever, is favorable, and the hope is expressed 
that one will be in operation by the first of the 
year, or soon after. Some companies have al- 
ready sent out new rate schedules to their 
agents with instructions to follow them. The 
United States Fidelity and Guaranty, for ex- 
ample, has a new manual, In thisthere are in- 
creases all along the line, particularly in case 
of bonding state, county and municipal officials. 
It is said that with the present business on the 
books of companies, the premiums should be a 
third more. There will likely be some restric- 
tions as to fiduciary or court business. The 
companies should have more oversight over 
custodians of funds in probate court. There 
will hardly be any uniform brokerage as there 
is really but little in bonding business for the 
broker, the average commission being about 10 
per cent. 





++ ++ 


THE FIDELITY COMPACT. 

President George F. Seward of the Fidelity 
and Casualty has this to say of the proposed 
compact of surety companies: 

‘*The proposed agreement on rates has not 
yet materialized, but we understand that work 
is being done and that the disposition to come 
to an agreement is strong. We have said that 
while we are not a disorganizing factor in any 
line of business and will not be in this, we shall 
take no part in the movement.- One reason for 
our disinclination may be found in the fact that 
the proposed agreemeut is not so devised as to 
give promise of permanent good. The elements 
of a right agreement to our mind would be as 
follows: 

‘‘The creation of a statistical bureau whose 
business it should be to collate the experience 
of al] the members in order to reach an intelli- 
gent basisof rates. The adoption of rates which 
would be sufficient, in view of such collation of 
experience, to carry the various hazards and 
and give a uniform profit, so far as that may be 
possible, not at allin excess of the narrow mar- 
gin of profit with which any insurance company 
should be satisfied. The casting of rates higher 
than this only leads to demoralization. The 
adoption of uniform policy contracts. The 
adoption of a system for the arbitration of differ- 
ences between members. In the absence of 
such a system controversies which are inevita- 
ble will almost as inevitably lead to an abandon- 
ment of the agreement. On these lines insur- 
ance companies may co-operate with advantage 
to themselves and to the public. 

‘“The adhesion of companies,ina spirit of 
fair dealing to all interests, in such co-operation 
involves an enormous deal of work for some one 
or more persons in the first instance and in after 
years We have seen no evidence that such per- 
sons will come forward in the fidelity line at 
any near date. Until they do a fidelity agree- 
ment will be “an iridescent dream "’ or mayhap 
a nightmare. 


MORE CONSERVATISM IN LIABILITY. 
During the last two or three years, especially 
since the failure of some large casualty com- 
panies, there has been a pronounced move to- 


ward conservatism. This has teen manifest 


most largely in closing up unlimited policy con- 
ditions in the way of amount of liability, also 
in having more explicit restrictions, but chiefly 
in companies refusing to write classes of busi- 
ness that meant a dead loss. Companies gen- 
erally are declining to write steam and street 
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railroads, excursion steamers, hazardous amuse- 
ment and resort risks, heavy bridge work with 
long spans, caisson work, sewer work with tun- 
neling. There is also more care exercised in 
writing wreckers, builders, especially sky- 
scraping structures or others with s‘eel frame 
work, public liability on electric light and 
natural gas plants, etc. Some decline the latter 
class, and others write only the better grade. 
Money has been sunk on these hazardous classes. 
There seems a need for graded system of rates 
on the same class of business. Take, for in- 
stance, foundries. The rate isthe same on light 
casting as on heavy work. Some systematic 
inspection shared in by all the companies 
would seem advisable, and have each risk stand 
on its own merits. 
++ ++ 
LIABILITY UNDERWRITING AND TRUSTS. 

It was thought for a time that the formation 
of trusts would to an extent revolutionize liabil- 
ity underwriting in that the risks in the trust 
would be written at headquarters, and the agent 
or broker securing it would get the entire com- 
mission. This would throw the bulk of the 
the business to New York, Boston or Chicago. 
However, it seems that the companies are treat- 
ing the agents fairly. The man at headquart- 
ers secures the line for the whole country, but 
the agents at several points are allowed to write 
the policies on the plants located there, and get 
a commission. The only real difference from 
former conditions is that one company gets the 
whole line, where formerly different plants 
throughout the country would be controlled by 
agents representing various companies, the bus- 
iness thus being divided. The liability com- 
panies are recognizing the fact that the resident 
agent laws govern them as well as fire insurance 
companies. 


++ ++ 
OCEAN TRAVEL DURING 1900. 

Accident underwriters are viewing with some 
degree of seriousness the increased hazard likely 
to be caused by ocean travel during 1900. The 
Paris Exposition will draw a large number of 
people abroad. This will necessitate steamers 
being taken from other lines; the vessels will be 
more crowded; there will be officers and men 
unacquainted with the routes. These factors 
will greatly increase the danger. Accident 
agents will make a specialty of insuring parties, 
and more persons will take accident insurance, 
especially for three or six months, The man- 
aging underwriters will have to decide whether 
they can risk double benefits on this business or 
make any bid for ocean passengers. At any 
rate most of them will perhaps require a yearly 
premium paid in adyance. The Travelers is the 
only company which states out and out it will 
allow double benefits for injuries sustained 
while on a vessel. The question has never been 
contested in the courts, and if other companies 
have paid double benefits for vessel accidents, 
they have not advertised it extensively. 
Doubtless the courts would decide against the 
company if a suit were brought to recover 
double benefits, even though the policy does 
not specifically include vessel travel other than 
the general class of common carryers. A few of 
the conservative companies are likely to take 
up this question of 1900 ocean travel at an early 
date, as they realize the increased liability will 
be very heavy. 


The Ohio offices of the United States Regis- 
try Co. of New York have been established at 
Columbus. Tlie state managers are F. B. Win- 
nie & Co., consisting of Mr. Winnie and D. N. 
McFarland, formerly of McFarland and Cor- 
nell of Coshocton. The United States Regis- 
try in addition to its key registration system, 
issues a small accident policy with the United 
States Casualty. 
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LIFE INSURANCE NEWS. 


PRESIDENT MABIE’'S PLANS. 

Life underwriters are watching with increased 
interest the movements of President C. E. Mabie 
of the Iowa Lifeand Northwestern Life Assur- 
ance Co., of Chicago. In absorbing so much 
old assessment business, many predict that he 
has a white elephant on his hands. He has 
made the reorganization of assessment compa- 
nies a special study, and if successful in his ef- 
forts, will set the pace for that class of work. 
He is now putting on extra steam in transferring 
assessment members of the Northwestern to the 
legal reserve basis, and from indications is mak- 
ing fair strides. The company has some good 
assets, and the old policy holders seem to think 
they are safe in making the change. The 
Northwestern Life Association of Chicago, a 
small assessment concern recently taken by the 
Northwestern Life Assurance Co., has some 
very good business. As much of this as possi- 
ble will be transferred to the legal reserve plan. 
The outcome of the Covenant Mutual consolida- 
tion is stilla matter of doubt, although Presi- 
dent Mabie is sanguine the policy holders will 
agree to the transfer to the Northwestern. The 
meeting of Covenant Mutual policy holders will 
be held at Galesburg, December 28, to decide 
the matter. There will be some vigorous oppo- 
sition, and an attempt will be made to enjoin 
any transfer. Policy holders from various sec- 
tions will send protesting delegates. Legal 
talent will be on hand to fight the Northwestern, 
but with it all, it now looks as if a sufficient 
number will agree to the proposed deal. Other 
companies are figuring on the business, but 
most of them will require a medical examina- 
tion, which the Northwestern does not. It seems 
to be President Mabie’s ultimate idea to save 
enough of the business of these waning concerns 
so as to establish an old line company with from 
$75,000,000 to $100,000,000 of insurance on the 
full legal reserve basis. This he believes will 
furnish a nucleus for a large life company at 
Chicago. It isstated that Mr. Mabie sighs -for 
more worlds to conquer and has his weather eye 
on other associations which he desires to ab- 
sorb. 








++ ++ 


SHUFF WINS M'CORD SUIT. 

The suit brought some time ago by Clinton 
F. McCord, special agent of the Home Life at 
Cincinnati, against John L. Shuff, executive 
special of the Union Central, for commissions 
claimed in the writing of the Frank J. Enger 
policy for $200,000 last year, came up in court 
Monday, and was dismissed, McCord paying the 
costs. Mr. McCord was not present, he having 
some months ago removed to Newark, N. J., to 
become general agent of the Penn Mutual. Con- 
siderable interest attached to the case from the 
tact that the premium was for the largest single 
policy ever written in Ohio. Mr. McCord 
claimed that he gave Mr. Enger’s name to Mr. 
Shuff as that of a possible insurant, while Mr. 
Shuff maintained that he interviewed Mr. Enger 
on the subject of life insurance before Mr. 
McCord told him of the case. 

++ ++ 
THE CONTEST ON REBATING. 

As the first of January approaches, reports in 

regard to the prevalence of rebating multiply. 


If the reports which are received from all parts + 


of the country, particularly large cities, are cor- 
rect, it would seem that rebating was the rule 
rather than the exception. The acknowledged 
ineffectiveness of the anti-rebate agreement, 
together with the contest for supremacy be- 
tween the giant companies, which is probably 


fiercer this year than it has ever been before, 
renders it practically impossible to do business 
during the closing months of 1899 without some 
rebating. While many of the companies are 
undoubtedly making an honest effort to hold 
their agents in line, yet it is a fact that none of 
them can claim that their agency ranks are free 
from this practice, because it is known that 
some of the most conservative agents are meet- 
ing the competition of rebating companies so 
far as they are able to do so. The moral and 
legal aspects of rebating have quite disappeared 
for the time being, and it has become very 
largely a question of competition between the 
agents of different companies. This condition 
ot affairs makes it almost certain that the agents 
will demand some form of agreement between 
the companies which will tend to limit and con- 
trol this competition. If the companies are not 
able to handle this question, it is not improb- 
able that the agents will take it up themselves 
through their local associations. This has 
already been done in a number of instances 
and in other cases the general agents have be- 
come convinced it is about time to make use of 
the associations for the purpose of securing 
practical and efficient reform. 

The reports in regard to rebating relate, as 
usual, mainly to the three giants, but it is 
generally believed that the New York Life is 
making an effort to hold its agents in line. The 
current opinion, however, is that the company’s 


. task is a difficult one. It is claimed that the 


company has an agency force of between 8,000 
and 10,000, and that a very large portion of 
them do not devote their entire time to the busi- 
ness, taking up life insurance as a side issue in 
connection with some other business. It is 
stated that the appointment of these agents has 
introduced an element into the business which 
is thorouguly demoralizing so far as rebating is 
concerned; that agents of this kind are at a dis- 
advantage in competition with trained life in- 
surance men and that it is practically impossible 
for them to obtain business except by means of 
a rebate. There seems to be little doubt, how- 
ever, but that the New York Life has held its 
regular agents pretty well up to the mark. The 
improvement in its lapse ratio during the past 


. five years must certainly have been brought 


about to a very large degree by a diminution in 
rebating. The company’s agency department 
has just issued a circular in which this fact is 
very pertinently set forth. The circular asks: 
“Has our theory that rebating debauched the 
rebating company and ruined the rebating 
agent been sound ?’’ In answer to this question 
the company gives figures showing the amount 
and ratio of lapses during the first eleven 
months of the past five years. The record is as 
follows: 
Ratio to 


Year. Amt. of Lapses. Ins. in Force. 
1895 ... 864,900,000 ae 8.8 
1896 . 49,700,000... ...6.4 
+, n,n SO 5.0 
1908... .. . 40,000,000 AA 
a | ee 


The company claims that this showing 
demonstrates the wisdom of its policy in regard 
to rebating. It says that 100 cents on the 
dollar pays the agent, the company and the 
policy holder. In conclusion it says: ‘One 
hundred cents on the dollar pays in another 
way. Belief in that doctrine, and a practice of 
it in the face of most conscienceless competi- 
tion, is enabling you, with your co-laborers in 
the New York Life, during the five weeks from 
November 13 to December 16, to write a busi- 
ness which, in volume and in character, has 
never been approached in the history of life 
insurance, An agency corps which can ac- 
complish what you will have accomplished at 
the close of this period of five weeks, is simply 
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absolute master of the field situation—master of 
jt not only to-day, but next year.”’ 

In connection with the New York Life's po- 
sition in regard to rebating it is interesting to 
note that over 8 0 agency contracts have been 
signed under its new plan of reduced first year’s 
cominissions. 


PARKER GOES TO NEW YORK. 

John Alley Parker, for many years manager 
of the Washington Life in Kentucky and Tenn- 
essee, and for some time past with the Union 
Central at Louisville, where he has written a large 
business, will, on January 1, become manager for 
New York State of the Union Central, outside 
of New York city. Wm. A. Fricke, formerly 
insurance commissioner of Wisconsin, is New 
York city manager of the Union Central, and 
is doing a successful business. Mr. Parker has 
long had an ambition to be located in New 
York city, and this is now about to be realized. 

++ at 
IMPORTANT LIFE DECISION. 

Judge Stough of the Superior Court at Chi- 
cago has decided that where life policies do 
not specifically provide that semi-annual or 
quarterly premiums shall be paid in advance, 
such payment may legally be made at any time 
prior tothe expiration of the quarter or half 
year. 

The case centered about the forfeiture of a 
policy of $5,000 issued an April 26, 1898, to Mat- 
thias Schulz by the Northwestern Life Assur- 
ance Company. The wording of the regular 
contract provided that the policy should be in 
force after the advance payment of the first- an- 
nual premium, However, it was indorsed on 
the back, as is usual, providing that the ‘‘prem- 
ium may be paid annually, semi-annually or 
quarterly at the option of the insured, as follows: 
Annual rate, $250.35; semi-annually, $130.20; 
quarterly, $66.35.’’ In the latter two, therefore, 
no demand for advance payment was made, as 
the court held in the decision. The first quar- 
terly payment was made on April 25, and the 
second on July 26. The third came due on Oct. 
26, and on Oct 29, three days late, a check for 
the amount was mailed to the company. It was 
returned to Mr. Schulz at once with the inform- 
ation that it could not be accepted, the date of 
payment having expired. The matter rested 
there until Mr. Schulz’s death on Jan. 6, 1899, 
The case was instituted by Emma Schulz, the 
widow and beneficiary, who set forth the plea 
that the time limit for payment did not expire 
until the end of the quarter, as in the case of 
leases, where advance payment is not expressly 
demanded. It was maintained that the check 
was legally tendered, and would have been if 
made at any time within the quarter. Judge 
Stough decided in favor of Mrs. Schulz. 


++ +4 


A NEW FEATURE OF TWISTING. 

In 1898 the National Association of Life 
Underwriters declared itself against the policy 
of twisting policies from one company to 
another. The practice had become quite pre- 
valent and was a natural outcome of rebating. 
As President McCall of the New York Life 
said, rebating and twisting were twins ‘‘born a 
year apart.’’ Following this pronouncement of 
the National Association, the life insurance fra- 
ternity was startled by the issuance of a circular 
on the part of the New York manager of the 
Northwestern Mutual Life, John I. D. Bristol, in 
which the transfer of a policy from one com- 
pany to another was justified under certain cir- 
cumstances. Mr. Bristol claimed that it was 
perfectly possible for a policy holder who had 
been in certain companies for less than three 
years, to lapse his contract, obtain whatever 
might be due him in cash values, and take out 


a new policy in the Northwestern with profit 
to himself. Mr. Bristol’s position was criticized, 
and it was claimed on the part of his critics 
that under no circumstances could a policy once 
placed be twisted without pecuniary loss to the 
policy holder. 

More recently, attention has been attracted to 
the question by the operations of a firm of New 
York insurance agents which advertises itself 
as ‘brokers for the assured.’’ These brokers 
advertise the fact that they are engaged entirely 
in the business of transferring policies from one 
company to another, which they claim can be 
done with advantage to the policy holder. They 
issue a publication in which they compare the 
figures of companies which they claim are ex- 
travagantly managed, with the results which can 
be obtained in more conservative companies. 
The companies in which these policies are re- 
placed are all low commission companies and 
the brokers claim, therefore, that they are not 
twisting these policies for the sake of securing 
the commission. They undertake to demon- 
strate that in each case there is an actual saving 
to the policy holder. 

These conditions have raised this interesting 
question: Is this the beginning of a campaign 
on the part of conservative companies to regain 
business which they claim to have been lost 
through the re>dating of high pressure com 
panies ? 


+ ++ 
MUTUAL RESERVE FUND DECISION. 

Attorney General Davis of New York has 
given his decision in regard to the Mutual Re- 
serve Fund Life Association, against which he 
had been urged to take action, in view of the 
showing made by the recent report of Superin- 
tendent Payn. The attorney general says, ad- 
dressing the insurance superintendent: 

‘The result of your examination demonstrat- 
ing the solvency of the corporation makes the 
question of determining whether or not the cor- 
poration has offended against any of the other 
provisions of the statute a most important and 
delicate one. I can conceive of no graver injury 
that could be done by the attorney general to 
the members of a solvent corporation than that 
which would result from an action brought by 
the attorney general against such corporation, 
unless it was perfectly manifest that the public 
interests involved could be protected in no other 
manner. I am convinced that your report fails 
to state sufficient facts upon which an action 
could be predicated by the attorney general 
against the corporation, under the provisions of 
the statute.”’ 

aa ++ 
TO WELCOME PERKINS HOME. 

Some great work has been done by the agency 
directors of the New York Lifein the contest 
that closed December 14. The idea is to estab- 
lisha general average of the amount written, 
and have the twenty directors who wrote the 
largest amounts above that average go to New 
York as a committee to present a loving cup to 
Vice President Perkins on his return from 
Europe. Agency Directors Mathias of Cleve- 
land, Dierkes of Cincinnati and Day of Colum- 
bus rolled in a good volume. 

++ ++ 
LIFE INSURANCE RECEIVES AN ENDORSEMENT. 

Insurance meu in Ohio have been much inter- 
ested in the case of E.L. McLain, the young 
millionaire manufacturer of Greenville, who has 
just completed the work of securing $200,000 of 
life insurance. Mr. McLain manufactures col- 
lar pads and is worth a million and a quarter. 
He has had $100,000 insurance up to recently in 
the Mutual, Equitable, Aetnaand Northwestern. 
He is under forty and takes all his insurance as 
an investment. The $200,000 which he has just 
taken is onthe 10-payment, 20-year endowment 
plan, which he has carried with such satisfac- 


tory results in the Aetna and other companies 
that he wishes to increase his line. In his new 
block of insurance he includes enough in the 
Aetna to give him the limit with that company. 
It is understood he placed his policies in the 
following companiesand amounts: 

Mutual Bezefit, $25,000; Phoenix Mutual, $25,- 
000; Penn Mutual, $15,000; Aetna, $10,000; 
Northwestern, $25,000; Massachusetts Mutual, 
$20,000; Connecticut Mutual; $20,000; Home, 
$20,000; Provident Life and Trust, $20,000; State 
Mutual, $20,000. 


UNION CENTRAL'S NEW POLICIES. 

On the first of the year the Union Central will 
liberalize its ordinary life and limited payment 
policies, giving added privileges in the way of 
loans, paid-up and extended insurance. Its new 
20-payment life will take most of the features 
now granted in its ‘‘Twenty-payment guarantee 
policy.’’ The company has never been very 
liberal as to loans except in its guarantee policy, 
but now breaks away to an extent from its old 
traditions. It will not give cash surrender 
values. Many of its agents have advocated 
more liberal loans and a settlement at the end of 
the premium paying period. 


DOWNFALL OF F. E. WHEELER. 

One of the saddest cases that has come under 
the observation of the criminal authorities as 
far as the insurance people are concerned was 
that of Franklin E, Wheeler, who was brought 
to the penitentiary at Columbus, Ohio, last 
Thursday from Lorain county to serve a.life 
sentence for murder in the second degree. The 
prisoner was born and reared in Michigan, but 
some time ago he went to Lorain county and 
took up the work of life insurance for the Mu- 
tual Benefit, in which he was engaged at the 
time the crime was committed. -He is young 
and very intelligent, and might have made a 
success in his business, but one evening while 
in Elyria he became intoxicated and, going 
into a saloon, killed the proprietor almost with- 
out provocation. At the trial, which took place 
last week, a body of men were present who 
seemed bent on punishing the prisoner them- 
selves, and he became frightened and asked to 
plead guilty to murder in the second degree in 
order to get away from the crowd. Had it not 
been for this, he would have fought the case. 

THE ODD FELLOWS’ ASSOCIATION DEAL. 

There seems to be a general desire among the 
policy-holders of the Odd Fellows’ Beneficial 
Association of Columbus, Ohio, to close up the 
business, and the trustees have decided to se- 
cure their consent in a legal way to do this. 
The last assessment and the money invested 
will pay off all the claims against the organiza- 
tion, but it will leave many of the members in 
a condition that they will be able to secure no 
other insurance. There was a plan to have the 
business taken over by some old line company, 
but this seems to have been abandoned. The 
plan decided upon seems the most feasible one 
that could have been adopted. 

++ ++ 
LOWER COMMISSIONS SURE TO COME. 

A thorough student of life underwriting said 
recently that lower commissions to agents are 
certain to come in the near future. The change 
to a 3 per cent. basis of reserve is one of the 
marked features of the presenttime. Under the 
higher basis of reserve, if the companies load 
the premiums as heavily as they have done on 
the lower, the rates would be so high that they 
could not sell insurance. With a lower load- 
ing, he figures that they must cut down ex- 
penses in order to stay within the loading, and 
that that cutting will have to be done in part at 
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least on commissions. The low commission 
companies will not be affected, but some of the 
others are likely to feel a jar in their agency de- 
partments that will not be altogether agreeable. 


++ b+ 
FRANKLIN LIFE IN OHIO. 

The Franklin Life is starting out auspiciously 
in Ohio. While the company is but new in the 
state, Dr. M. A. Spencer, the manager at Cin- 
cinnati, had a pretty good agency force organ- 
ized for the Merchants Life of St. Louis, and 
when that company was absorbed by the Frank- 
lin, he was able at once to commence writing a 
good business. Manager Fitch, at Cleveland, 
had not this advantage; but, as he is a thorough 
business-getter, he is making his territory show 
up very well. The Franklin has some policies 
out of the ordinary which have some very at- 
tractive features. 


++ ++ 
EFFECT OF ANTI-REBATE LAWS. 
Before anti-rebate laws as statues were gener- 
ally in vogue, whenever a rebate was given it 
was pretty well known in life insurance circles. 


It was talked about, and the rebater was ex- | 


posed among his associates. Now, when a re- 
bate is given, the assured is pledged to secrecy 
to save prosecution under state laws. 
about impossible to secure evidence that will 
convict, the secrecy being, in most cases, im- 
penetrable. State laws, therefore, have not 
checked the practice. but have really encour- 
aged it by throwing around it this added bar- 
rier. 


LIFE NOTES. 


The Bankers’ Fraternal Union has been or- 
ganized by Akron and Cleveland men. 


Claude Buckley has resigned as superintendent 
of agents of the Covenant Mutual of St. Louis. 
He has returned to Louisville. 


J. M. Cooper of Pomeroy, O., hos been ap- 
pointed general agent of the Equitable of New 
York for Meigs, Athens and Gallia counties, 


The Underwriters Hand Book for Ohio gives 
$45,088 as the amount of business written in 
Ohio during 1896 by the State Mutual. It should 
be $451,088. 


In its new policies to be issued, January 1, the 
Aetna Life will charge a flat increase of 25 per 
cent during the time a policy holder is actually 
engaged in military or naval service. 


The Home Mutual Life Insurance Co. of Ben- 
ton Harbor, Mich., is being organized. Its 
rates will be the same as old-line companies. 
Prominent capitalists are back of it. 


T. M. Nichols, for a long time connected with 
the home office of the Covenant Mutual of 
Galesburg, has become supreme secretary and 
general manager of the Provident Union of Cin- 
cinnati, the reorganized National Fraternal 
Union. 


It is 


| THE GLOBE- WEANICKE COMPANT, ‘7% 


| CC. E.McBRIDE, Pres. E.G 





























i= - 7 [re] =] 
FT) i 
i 
| | 
| L 
| 
i 
4 it pA = 
= 
‘ 2S : At 


ELAsTic CABINETS. 
ARRANGED FOR 
UNDERWRITERS’ OFFICES. 
Agents having sufficient business to warrant the in- 
stallation of independent office systems should corre- 

spond with the 


INSURANCE DEPARTMENT, 
CINCIARATI 





CinClNNAT MILT ay. OF y 
Cincinnati Cincinnati 
To CHICAGO. To INDIANAPOLIS. 





VESTIBULED 
TRAINS. 
FINEST SLEEPERS 
IN THE WORLD. 











Cincinnati 
To TOLEDO & DETROIT. 


Cincinnati 
To ST. LOUIS. 














ROBINSON, Sec’y. 


The National Masonic Provident Ass'n, 


MANSFIELD, OHIO. 
Incorporated 1890. 
WEEKLY INDEMNITY: 


33.00 to $30.00 for Sickness. $1.00 to $60.00 for Accident. 
Provision for Age. 


Is the only Company that has ever made a continuous | 


success of the sick-benefit business. 
SOLICITORS WHO ARE MASONS WANTED. 


NEW YORK UNDERWRITERS AGENCY 


Mice om nN 
Local Agents in all Prominent Localities In the 
United States. 
Office: 100 William Street, New York. 


A. & J. H. STODDART, General Agents. 





Best equipment and fastest line between 
St. Louis, Louisville, and Cincinnati. 

Through Pullman car service to New York, 
Baltimore, Philadelphia, and Washington. 

Pullman Buffet Parlor Cars between Cincin- 
nati and Columbus, 


O. P. McCARTY, G. P. A., CINCINNATI, O. 





THE 


“BIG FOUR” 


WISHES ALL ITS PATRONS 
A VERY 


MERRY CHRISTMAS 


—AND A—- 


HAPPY NEW YEAR. 


AND ANOUNCES THE SALE oF 


HOLIDA EXCURSION 


TICKETS 


VERY LOW RATES 
Dec 23, 24, 25, 30, 31 and Jan. |, 


Returning, good until Jan. 2, 1900. 





REMEMBER! 
CHRISTMAS COMES BUT ONCE A YEAR. 
YOUR FRIENDS 
WILL BE GLAD TO SEE You! 





CALL ON AGENTS BIG FOUR ROUTE. 
WARREN J. LYNCH, W. P. DEPPE, 
Gen’l Pass. & Tkt. Agt. A. G. P. & T. Agt. 
| CINCINNATI, 





A_ CONTRACT 


—— WITH THE —— 








Washington Life Insurance Co. 


OF NEW YORK, 


Means something. 
engaging for 1900. 


ADDRESS 


DR. E. C. SKINNER, Cen’! Manager. 


24 and 25 Carew Building, CINCINNATI, 0. 


Write for particulars of what we are doing before 
Territory arranged to meet requirements. 





P. W. HUNTINGTON, Pres, 


FRANKLIN 


INSURANCE COMPANY, 


COLUMBUS, OHIO. 


WRITING A GENERAL BUSINESS THROUGHOUT OHIO. 


GEO. W. SINKS, H. O’KANE, 


Vice-President. 


Sec’y. 








st 








a 


BETTER CONTRACTS FOR AGENTS THAN ARE OFFERED BY 
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roviden{ Savings ©. ije 


Assurance Secie Y 


OF NEW YORK. 


Lpwarp VV. Scott.PresibDent. 


Vue Best Gompany ror Pouicy Houwers ann Acenrts. 


Successruc Acents,ano Gent cemen Secuina Remunerative Business Connections, 
may Apeiy tot we Heao Orrice, OR ANY OF Tre Society’ Ss Generar Acents 





The [pion Central Life Insurance 0. JOWA 


CINCINNATI, OHIO. 
ASSETS, JANUARY 1, 1899, ..................... $21,048,198.30 
NE tak cst Sale Gapkedhcccentaananinige 2,836,252.59 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 


Desirable Contract and Good Territory open for Live Agents. | 


JOHN M. PATTISON, President. 


™ AETNA LIF 


GIVES RESULTS IN 
LIFE, TERM and ENDOWMENT INSURANCE 


LIFE, ACCIDENT AND HEALTH INSURANCE 


Assets, January 1, 1899 
Liabilities. 








Insurance Company 
of Hartford, Conn. 


The Largest 
oa ed in the 
World writing 


_ $50,227,020.81 
_ 42,981, 968.79 
245,052.02 


pa Cape © _ $7, 


MORGAN G. BULKELEY, President. 
C. E. GILBert, Ass’t Sec’y. 





Surplus .... 


J. L. ENGLISH, Secretary. 


COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, O. | 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland, O. 


The Cincinnati Life Association. 


HOME OFFICE: 
N. E. COR. FOURTH AND VINE STREETS, 
CINCINNATI OHIO. 


$100,000 accumulation for security of policy-holders provided for by law. 
STIPULATED PREMIUMS ARE SMALL AND EASY TO PAY. 





i Money advanced to the widow immediately upon the death of a 


member, to pay expenses of Sickness, Burial, and other needs. 


ANY OTHER COMPANY OR ASSOCIATION IN OHIO. 
ADDRESS 


J- H. GRAY, Secretary and Manager. | 
Or WM, CHOLMONDELEY, Sup’t of Agencies, 





Every Bond and Policy issued 
by this Company is secured by 
First Mortgage Bonds deposited 
with the State of Lowa. 


A SOLID WESTERN COMPANY. 


All Popular Forms of Life and 
Investment Contracts. 


INSURANCE ier 
Active Agents Wanted for First- 
COMPANY. 


Class Territory. 





GENERAL OFFICES, 


Cc. E. MABIE, PRESIDENT. 205 La Salle St., CHICAGO, LLL. 





“= 0 PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 
ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 


FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bidg., Cleveland. 





ORGANIZED 1851. 














INCORPORATED IN 1847. 


PENN MUTUAL LIFE 


OF PHILADELPHIA, PA. 
GROSS ASSETS, ... .- 
’ 
SURTEME, .. 0 + 6 6 se + e 
HE PENN is purely MuTvUAL. Insurance is furnished at exact cost. Its factors— 
T mortality, interest and expense —have all been highly favorable in this company. 
All policies are NON-FORFEITABLE for reserve value, the latter being applied to 


‘“ EXTENSION” or to ‘‘ PArp-up,”’ as may be desired. Its policies are free from techni- 
calities and become INCONTESTABLE for any cause after Two years 


INSURANCE 
COMPANY... 


$35,565, 222.96 





HARRY F. WEST, President. 
GEORGE K. JoHNSON, Vice-President. HENRY C. Brown, Sec’y and Treas. 
JESSE J. BARKER, Actuary. Joun W. HAMER, Manager Loan Dep't 
H. C. Lipprncott, Manager of Agencies. H. H. HALLOWELL, Ass’t Sec’y and Treas, 


J. W. IREDELL, JR., Gen’l Mgr., Cincinnati. 
F, A. KENDALL, Gen’l Agent, Cleveland, 








eee 
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The SEGURITY TRUST 


AND LIFE INSURANCE COMPANY. 


PHILADELPHIA. 


kK, MEAD, HENRY 
Manager for SOUTHERN OHIO, 
55-56 Mitchell Bldg., CINCINNATI, O 


C. QUIGLEY, 
Manager for NORTHERN OHIO, 
1027 Garfield Bldg., CLEVELAND, O. 


Royal Union Mutual *®*%* °-#4°Ks0N. 


Life Ins Co _see SIDNEY A. FOSTER, 
Des Moines. 


AN OLD LINE IOWA COMPANY. 


OHIO GENERAL AGENCIES: 


Canton — J. W. A. STAUDT, JOHN M. COLE. 
Cincinnati — MATTHEW NELSON. 
a Toledo — 0. F. BENNRA. 
Defiance — D. E. DOZER. 











Good Territory for Good Men. mere Men Waniet. 


— THE 


Metropolitan Life ates Co. 


(Incorporated by the State of New York.) 
“The Leading Industrial Insurance Company in America.” 


Is represented in all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF NEARLY $700,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 





Any honest, capable and industrious man. who is willing to begin at the bottom 
and acquire a complete knowledge of the deta Is of the business by diligent study and 
practical experience, can, by demonstrating: his capacity, establish his claim to the 
highe-t position in the field. It is within hi. certain reach. The opportunities for 
merited advancement are unlimited. All needed explanations will be furnished ucon 
applicati m to.the Com pany’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS. 


J. J. THompson, Cashier and Ass't Sec’y. 

JAMES S. ROBERTS, Ass’t Secreiary. 

GEORGE H. Gaston, 2d Vice-Pres’t. eg M. CRAIG, Actuary. 

GEORGE B. WOODWARD, Secretary. ion. STEWART L. WoopForRD, Counsel, 
THOMAS H. WILLARD, Chief Medical Examiner. 


Joun R. HEGEMAN, President. 
HALEY FIsKR, Vice-President. 





LIFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 


Prepared especially for the field man. Treats on Life Insurance 
exclusively. Semi-technical and educational in 
character. NO NEWS. 


MONTHLY - - $1.50 PER YEAR. 
1I1G% La Sallie Sst., = a CHICAGO, ILL. 





Wester Salage Wrecking Agency, 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 
Nos. 207 and 209 Madison Street, 


CHICAGO. 
SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275, 


MARYLAND CASUALTY CoO., 


BA LT! M ° R E. 
Capital paid in cash .............. 750.000 
Surplus ‘ . ides . ; 600.000 


Surplus to Policy-holders $1,350,000 
Writes desirable contracts covering 
Employers’ Liability, Workmen’s Collective, 


Public and Landlord’s Liability, Teams, . . ) 
Individual Accident, Plate Glass, Elevator, . . ) INSURANCE 
Automatic Sprinkler, and Steam Boiler... . 
The Highest Grade and Most Thorough System of Inspections 
Guaranteed Elevator and Steam Boulter Policy Holders. 
The Strongest Casualty an¢ Accident Company. PRODUCING AGENTS WANTED. 


BROWN & WATSON, coo Agents Ohio and West Virginia, 
& New England Building, Cleveland, Ohio. 
3 y tA. Temple, Cincinnati, Ohio. 


ORDINARY and 
INDUSTRIAL 


LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES 1 TO 70. 


Policies Easy to Sell. 
Amounts $15 to $100,000. 


AGENTS WANTED. 


The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Presioenr. 
Home Office, NEWARK, N. J. 
HENRY BOHL, Sup't of Agencies, Ohio and Indiana, COLUMBUS, 0. 


- Continental Assurance Company 
OF NORTH AMERICA. 
Cash Capital and Surplus, $260.000.00 
General Offices, DETROIT, MICH. 


ACCIDENT, HEALTH AND PLATE GLASS 
| INSURANCE. 


Write for circulars on New Up-to-Date Accident 
and Health Policy. 


Pay 104 WEEKS for ACCIDENT: 26 WEEKS for 
8/CKNESS, and covering over 200 diseases. 


ACTIVE AGENTS WANTED. 


Cincinnati Office, - - 829 Pike Bldg. 
Cleveland Office, - - 221 Hickox Bldg. 


The American Union Life Ins. Co. 


OF NEW YORK. 


rr M. BELDING, President. CHAS. S. WHITNEY, Vice-President. 
JOHN NAPIER, Secretary. MOORE SANBORN, Supt. of Agencies. 


PERCENTAGES OF INGREASE DURING 1898. 








STRENGTH OF f, (>) 
GIBRALTAR §.\\" 














Berane 1p BOND 6 siecie siccciccsigeeicesccscveindscentens 5 per cent. 
Increase in Insurance in Force ..............2.seeeeeee 28 i 
SOCIO DR TIDY icin vsdniencesctcsqececdunten \dspwdenniee 37 a 
BOCPORND TR ACER aces ans esitscbcieds cecesecsesssscnsseresv " 
Men of character and ability desiring permanent and profitable con- 
tracts are invited to address the Company at its Home Office, 5, 7, 9, 11 


Broadway, New York. 
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PROVIDENT LIFE AND TRUST C0. The Largest Fire Insurance Company in Germany. 


| Transacts a Fire Business only.= Established 1844. 





OF PHILADELPHIA. 


INSURANCE IN FORCE, ee oe 
BSBSETS, - - = = = 2© © & « 


$122,735,550.00 
37,395,017.01 


EY IDENCE of the skillful and faithful management of this Company is found in its 
exceedingly low expense rate, and the remarkably favorable rate of mortality. 
For the full period of its existence, the death rate has been only .t1 of the rate indica: 
ted by the authoritative tables. 

The Provident Life and Trust Company has been conducted in accordance with 
the idea that Life Insurance is a sacred trust, and the best management that which 
secures permanence, unquestioned safety, moderate cost of insurance, fair and liberal 
treatment of policyholders, and which best adapts plans of insurance to the needs of 
the insurer. That the Company has not been excelled in accomplishing these results 
is matter of record. 


Correspondence with Agents solicited. 
WILLIAM D. YERGER, Generar Acent WestTEeRN On1o, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, 
S. S. SAFFOLD, Gewnerat Acent Eastern Ono, 
706-710 GARFIELD BUILDING, CLEVELAND, OHIO 


QHIO 


FRED. RAUH & CO., 


Magdeburg Fire Ins. Co. 


OF MAGDEBURG, 


P. E. RASOR, United States Manager. 


United States Branch. 


GERMANY. 


AD. DOHMEYER, Ass’t Manager. 


7i WILLIAM ST.. NEW YORK. 


FREDERIC P. Oxncort, President Central Trust Co., of New York. 
ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York. 
WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun- 
sellors-at-Law, New York. 
HENRY FOWLER, General Agent for the Western States, 
171 La Salle St., CaH1caco, ILL. 

EVERETT, Special Agent, 

Ohio, Indiana, Michigan, 171 La Salle St. 
Agents, - - 


HARRY E. 
, CHICAGO, ILL. 
CINCINNATI, OHIO. 





me Western and Southern Life Insurance Company, 


OF CLIINCIININ ADI, OFtro. 


PAID-UP CAPITAL, - - = = = 


FRANK CALDWELL, President. 
WwW. J. WILLIAMS, peiatancccsitsl 


ANDREW M. SWEENEY, 
President. 


SAMUEL QUINN, WILBUR 8. WYNN, 


Secretary and Actuary. 


V.-Pres't & Supt. of Agts. 
511 to 524 Lemeke Bldg., 


THE STATE LIFE INSURANCE COMPANY, “iiss inca 


The largest and most progressive Old Line Company in the world for its age. 


insurance in force December 31. 1898 ... ‘ $17,049,000 
Surplus over all liabilities, saved out of the business . , 116,247 
Deposit with the State of Indianafor the protection of all its policy-holders 165,000 


No other Company can furnish as great a record for its first five years. 


The State Life Insurance Company is incorporated under the new legal reserve 
compulsory deposit law of Indiana, which is acknowledged by the best insurance 
authorities to be the most complete law for the protection of the policy-holder ever 
enacted in this or any other country. 

Under this law the Company is required to maintain the full legal reserve on all 
its policies, according cither to the American Experience Table of Mortality and 4 
per cent. interest, or the Actuaries’ Table and 4 per cent. (the highest legal standards 
recognized), and to deposit with the Auditor of State in certain prescribed securities 
annually an amount equal to such reserve ; thus it safeguards the funds contributed 
by policy-holders first, by defining the class of securities they shall be invested in, 
and second, by requiring that the State Department shall be the Custodian of the same. 

The Company issues all forms of life and endowment insurance, annuities, guar- 
anteed installment and investment bonds. with loan, cash and paid-up values, exten- 
sions, etc. New and desirable territory for capable men. Contracts direct with the company. 


$100,000.00 


ws GOOD LIVE AGENTS WANTED. 


Mutual Reserve Fund Life Association 


incorporated. 
FREDERICK A. BURNHAM, presivent 


Mutual Reserve Building, New York City. 


LIFE INSURANCE 
ON PURELY MUTUAL BASIS, 
WITH FULL RESERVE. 


1881. @ RESULTS UNPARALLELED. @ 


1899. 
Total Death Losses Paid by Mutual Reserve Fund Life Association 
since organization, over 
FORTY MILLION DOLLARS. 


Competent men can secure liberal contracts by applying 'o the Home Office 
or to any of the Managers or General Agents 


™ Massachusetts Mutual Life Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 1, 1899, $22,035,448.27. 


JOHN A. HALL, President. 


Liabilities, $20,075.945.11. 
Definite paid-up and cash surrender values written in every policy. 


CINCINNATI OFFICE: 201 Johnston Building. - 





— 


The Best Dy The Best 
LAS 


Policies, Cteecdon Ise a Commissions, 


OF NEW YORK. 





ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y, 


290 Broadway, - - - NEw YORK. 


ASSETS, over 
Surplus to Policyholders., 


S750,000 
350,000 


Surplus, $1,959,503.16. 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 


INSURANCE MEN 


SHOULD INVESTIGATE 


The Jewett 


TYPEWRITER. 


You need one in your business, as it is especially adapted to it. 
Send for Catalogue and reasons. 





DUPLEX-JEWETT TYPEWRITER CO. 


Branch Office : DE 
228 W. 4th St., 


S MOINES,, IOWA. 


>= 
Cincinnati. 
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INSURANCE COMPANY, 
Forgonroe and Clark streets, CHICAGO, ILL., 


Issues all desirable forms of policy contracts with 
guaranteed surrender values written in the poli- 
cies. It presents many new and original features 
not contained in the policies of any other company. 


Insurance in Force, over 
Cash and Invested Assets. over 
Losses Paid Since Organization, over 


Liberal Contracts made with Reliable Agents. GEO. E. KEENEY, Pres’T. 





The Mutual 


— 


ILLINOIS LIFE HARTFORD LIFE 


INSURANCE COMPANY, 
HARTFORD, CONN. 


Every Desirable Form of Up-to-Date Contract is issued by this 
Old and Sterling Company. 


All Rates and Values Guaranteed in the Contract. 
**RESULTS ARE BEST PROOF.’’ 


a Nearly Seventeen Millions Dollars Paid in Benefits. 


160,000 00 Ratio of Assets to Liabilities, $141 to $100. 
150,000 00 fe 


First-Class Contracts and A 1 Territory for Business Producers, 





CHAS. H. BACALL, SEc’y. 


Life Insurance Company 





vvvvy" 


ese 4 
Income 


-.« « « « «© « « 9 66008,en0.48 


CONDENSED STATEMENT FOR 1898 


enzo 


The Largest Disbursements - - + + «+ = = 35,245,088.88 OF NEW YORK 








Assets, December 31, 1898 - . - - 277,517,325.36 —. 
Insurance Company : Reserve Liabilities  - . - - . . 233,058,640.68 | RICHARD A. McCURDY, 
in the World Contingent Guarantee Fund - : : - 42,238,684.68 ; President 
Dividends Apportioned for the Year - - 2,220,000.00 
ene ; Insurance and Annuities in Force - - - 971,711,997.79 ; ese 





~—===THIRTY-FOUR YEARS OLD.=—=> 


Millers & Manufacturers. covssy 


Minneapolis, 


C. B. SHOVE, President. F. S. DANFORTH, Secretary. J. 3. HUSS, Ass’t Secretary. 


F. K. HOGUE, Toledo, Ohio, . 


1876. 1899. 


STRONGER AND BETTER THAN EVER. ~——" 


TheONlIO MUTUAL 


FIRE INSURANCE CO. 


OF SALEM, O. 


An Agency Company Coufined to Ohio. 


“MAXIMUM SECURITY—MINIMUM COST.” 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 


MANSFIELD, OHIO. 


DIRECTORS 
N.S. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


a Assets, $1,600,000.00. 


i. R. SMITH, Pres’t. R. SMITH, Sec’y. 


Western Mutual 


| W.R. ROSS, President. Cc. A. ROSS, Secretary. 
J. R. VERNON, Secretary. | 





Annual Statement, December 31, 1898. 








ASSETS ...... Lee cesesesss $524,866.96 
LIABILITIES. 

CAPITAL oe $100,000.00 

Reinsurance Reserve 89,283 86 

Commissions on Uncollected Premiums, 2,850.22 

Losses Adjusted not due .. . $8,400.56 

Minnesota. Unadjusted Losses....... vesereveere ee 15,519.00 
Contested Losses. sii'e'o'os am 2,500.00 $218,554.56 
Surplus over all Liabilities re ee $306,312.40 
6 | A f Ohi Losses Paid Since Organization. ... bntdane sate $1,182.829.86 
" enera pent or 10. Dividends Paid since Organization ... 159,191.24 
1846 — 1899 | J. W. WAGNER, Pres. J. M.Cook, Sec’y. 


| 
| 
| __ TWENTY-FIVE YEARS OLD. 
| 
| 
| 


TNE MANSFIELD 


FIRE INSURANCE CO. 


OF URBANA, O. | MUTUAL FIRE INSURANCE CO. 
WRITES OHIO BUSINESS ONLY. oF MANSFIELD, OHIO. 
Fifty-Three Years Continuous and Successful Operation. | Premium Notes, $500,139.00. 


Net Cash Surplus $23,575.91. 


E. T. O*KANE, Ass’t Secretary. Transacts an Agency Business in Ohio. 











| Incorporated April 17, 1876. Nineteenth Annual Financial Statement 


Began Business October 2, 1876. OF THE 


| Manufacturers’ & a Mutual ineerenee Co. 





“THE CENTRAL MANUFACTURERS six rusSeoteo"® eit 





MUTUAL INSURANCE CO. | JANUARY 1, 1899. aan 
VAM WantT, ©. | ASSETS ae EES PEERY FE oak : ' 466.8 

Liability of Members to Assessment, $341,435.10. | alteoeder 
Total Cash Assets $108,618.32. | Surplus above all Liabilities.. ..--- $500/912 5 


Net Cash Surplus, 817, 045.61. 
Losses paid since organization “corrected” e 489 4 
Scrip Dividend paid since organization. 952 


Net Cash Surplus 860,086.93. 





H. V. OLNEY, Pres. F. W. PuRMoRT, Sec’y and Treas. | Cash Dividend paid since organization yy ‘Boa 32 








rs 





